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The Mutual Benefit 


LIFE INSURANCE COMPANY, 
NEWARK, N. J. 


AMZI DODD, - - - -. PRESIDENT. 
ASSETS (Market Values) Jan. 1, 1898.........sesccccccces $63,649,749.84 
LIABILITIES, N, J., N. Y. and Mass. Standard.......... 58,864,824.60 

4,784,925.24 


SURPLUS ...cccccccccvcccccccccsvcccccccccces cosces 


POLICIES ABSOLUTELY NON-FORFEITABLE AFTER SECOND YEAR. 


IN CASE OF LAPSE the Policy is CONTINUED IN FoRCE as long as its value will pay for 
or, if preferred, a Cash or Paid-up Policy Value is allowed. 


After the second year, Policies are INCONTESTABLE, aud all restrictions as to rest- 
dence, travel or occupation are removed. 


The Company agrees in the Policy to Loan up to the Cash Surrender Value whena 
satisfactory assignment of the Poliey is made as collateral security. 


Losszs paid immediately upon completion and approval of proofs. 





THE LARGEST INSURANCE COMPANY IN THE WORLD 


The Mutual Lite 
Insurance Company - 


OF NEW YORK 





RICHARD A. McCURDY, President 


$25 3,786,437.66 
218,278,243.07 


$35,508, 194.59 


Assets, Dec. 31, 1897 - - 
Liabilities - . - - - 





Surplus - - - - 








Paid to Policyholders since organization $462,997,250.71 





$5 4,162,608.23 
4,459,912.96 
55774,679.89 


Income in 1897__—- - en te 
increase of Income in 1897 - - - 


increase of Surplus - - : 
and 
Decrease of Expenses - - - 


146,178.31 








PHCENIX MUTUAL 


LIFE INSURANCE COMPANY 


OF HARTFORD, GONN. 





Assets, Jan. 1, 1898, é : 
Surplus (N. Y. Standard), - - 


$11,054,673.34 
623,875.34 





JONATHAN B. BUNCE, President. 


J. M. HOLCOMBE, Vice-President. C. H. LAWRENCE, Secretary. 


ARTHUR B. ABERNETHY, Manager Metropolitan Department, 
155 BROADWAY, NEW YORK. 





The Art of Canvassing: 


HOW TO SELL INSURANCE. 





By WILLIAM MILLER 





This is a handy little pocket work intended for beginners 
in the work of life insurance canvassing. The author has had 
a-wide experience in the field of life insurance and his teachings 
are of a practical nature. So much of the science of life in- 
surance as it is necessary for the agent to be familiar with is 
given in an explanation of the usual formulas. The major 
portion of the book, however, consists of suggestions as to the 
best methods of success in writing business; what occasions 
should be sought and what avoided for a presentation of the 
subject of insurance ; what to do and how to do it; in short 
how to get at a man and secure his application. The book is 
written in a plain, straightforward manner, free from technical- 
ities, and is valuable alike to the raw recruit and the vetéran. 

Tue ART OF CANVASSING is most handsomely printed and 
bound in flexible leather, the size being convenient for the pocket. 


PRICES. 

Single copies, - - - $ 1.50 
25 ma Re a a 
50 € ee ee 60.00 

100 ba : - - - 100.00 


THE SPECTATOR- COMPANY, 
Publishers, 
95 William St., New York, 
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THE 


Employer's Liability Assurance Corp’n, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company in the World. 


SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES. 


Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are liable. 


Combination General Accident policies giving double benefits in case of rail. 
road accidents. Also insures Owners of Buildings for a nominal Premium 
against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS’ INCLUDE INSPECTION. 
S. STANLEY BROWN, - - — General Manager and Secretary. 


GEORGE MUNROE ENDICOTT, ” 
Manager for the United States. 











Boston, Mass. 





DWIGHT & LILLIE, General Agents for New York, 
51 CEDAR STREET, NEW YORK, 


Established 1865. 


Frankfort Marine, Accident and Plate Glass 
Insurance Co, 


OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident and Plate Glass. 

For the security of Policyholders in the United States of America, a 
deposit has been made in the State of Massachusetts, of $200,000.00 in 
United States Bonds, 


UNITED STATES DEPARTMENT, 
41-43 Cedar Street, New York, N. Y. 


F. G. VOSS, MANAGER AND ATTORNEY. 





WANTED. 


A few competent, reliable men 
with good records for Depart- 
ment and District Managers,with 
whom liberal commission and re- 
newal contracts will be made. 

No “ sol ll need apply. 

The Company writes First Class, Ordinary and 
Under-average risks at rates adequate to the hazard 
assumed, thus giving agents a larger scope than any 
other Company. Address, 


THE NATIONAL LIFE ASSOCIATION, 


Hartford, Conn. 





roviden{ Qjavings © ife 


Assurance Sosielg 


OF NEw YORK. 


EDwarp VW. Scott PRESIDENT. 


Tre Best Company For Poucy Howers ann Accents; 


Svocessrvc.Adents,anp GentcEmwen Secuing, Resunenative Buses Cowmnections, 
may Appry to tHe Heao Orrice,or any or Tne Societr’s Genera AGEnts. 





AGHNTS WALLET 


OR 
POCK HT BOOK. 


Every insurance agent needs a wallet in which to 
carry applications, policies and other papers. We have 
for sale four sizes of leather pocket books, viz. : 


No.1, 9% x4% inches, price, 50 cts. 
No.2,10 x4% si ” 60 cts. 
No.3, 11 x5 = = 75 cts. 
Special, 10 x 5, two pockets, $1.00. 
Orders for these pocket books will be promptly filled 
on receipt of price. A discount will be allowed on orders 
for 25 ormore. As the New Year is approaching, we will 


make a special discount at this season to insurance compan- 
ies upon lots of 100 wallets, with inscription. 


Apvpress, THE SPECTATOR COMPANY. 











THE FLEXIBLE PREMIUM SYSTEM. 


By ABB LANDIS. 


A HAND BOOK FOR FIELD MEN INTERESTED IN NATURAL 
PREMIUM LIFE INSURANCE, 








Among other subjects, this work demonstrates that the flexible-premium system 
equalizes cost; that it corrects abuses; that it avoids dangers: makes waste impossible ; 
eliminates the danger of insolvency, and thus secures cheapness with entire safety. Mr. 
Landis has condensed within fifty-six pages a large amount of information in argumentative 
form and in tables tending to sustain these propositions. 

Commenting on THE FLexis_te Premium System, Rough Notes, of Indianapolis, 
says: 

As to expense of management we regard that system best which affords the highest 
degree of security at least waste of premium, but there is no reason why greater economy 
may be secured by one system than another. It is the security that people demand of 
insurance, and we think Mr. Landis makes many good points ; that his book is valuable for 
the purposes intended and that ALL field men should have it. 

Prices, for THe FLexipte Premium, Systems, bourd substantially in manilla, 
single copy, 75 cents. 

A discount of 8@ per cent will be allowed on orders for 25 or morejcopies, 40 per cent 
on 50 or more and 50 per cent on 100 or more copies. 


THE SPECTATOR COMPANY, 


Selling Agents, 
95 WILLIAM STREET, NewYork. 








~ 
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London Guarantee «° Accident Company 


LIMITED, 
% OF LONDON, ENGLAND. 
ORGANIZED 1869. 


J. W. DOANE, Esq., Chicago. 
ERSKINE M. PHELPS, Esgq., Chicago, 





UNITED STATES BRANCH, 
Manhattan Building, 307-321 Dearborn Street, Chicago, 


A. W. MASTERS, General Manager. 


INDIVIDUAL ACCIDENT. I N S U R A N C E. 


EMPLOYERS’ LIABILITY. 
Eastern Departmen 


GENERAL LIABILITY 
t, 
62 OEDAR 8T., NEW YORK. 





WORKMEN'S, COLLECTIVE . 


" W. PEASE, Resident Manager, 


JOHN T. STONE, Prest. 


MARYLAND GASUALTY GOMPANY. 


HEAD OFFICE, 
KEYSER BLDG., BALTIMORE, MD. 


CAPITAL AND SURPLUS FULLY PAID UP, - $700,000. 


Employers and Contractors Liability, Boiler, Elevator, Team, 
Personal Accident and Plate Glass Insurance. 
NEW YORK OFFICE, 142-6 BROADWAY, 


E. W. DeLEON, 
Resident Manager. 


J. G. CLOUD, Supt. Agents. 


ANDREW FREEDMAN, 
Resident Director. 


GOOD AGENTS WANTED. 


Deposited with the New York and Maryland Insurance Departments, $500,000 








GENERAL FIRE EXTINGUISHER C0., 


FACTORIES AND WAREHOUSES EQUIPPED WITH THE 


GRINNELL AUTOMATIC SPRINKLER 


BOTH WET PIPE AND DRY PIPE 
SYSTEMS. — 


In thousands of actual fires in all parts of the world, the 
Grinnell System of Automatic Sprinklers has — the 
damage to a limited area and minimum amount. 

These remarkable results have been secured with a large 
pecuniary gain to the Insurance Companies, and with a reduction 
in the cost of insurance of 25 to 50 per cent. 


Information and Proposals Furnished at the several department Agencies, 
and at the 


EXECUTIVE OFFICES, PROVIDENCE, R. I. 


CASUALTY 4np 
SURETY CO. 


CASH CAPITAL, $250,000. 


OF ST. LOUIS, 


UNIO 


WRITES DESIRABLE CONTRACTS COVERING 


INSURANCE, 


High Grade Inspections Guaranteed Steam Boiler and 
Elevator Policvholders, 


EMPLOYERS’ LIABILITY, WORKMEN’S COLLECTIVE, 
GENERAL LIABILITY, ELEVATOR, TEAMS, 
INDIVIDUAL ACCIDENT, 

PLATE GLASS AND STEAM BOILER 


THEO. E. GATyY, 
3d Vice-Pres’t-and Gen’l Mgr. 


C. P, ELLERBE, 
President, 


Jno. GREENOUGH, ~ 
Secretary. 


Applications for Territory Should be Addressed to 
Home Office, Wainwright Building, St. Louis. 


OR TO 
W. M. Byrng, General Agent for New Jersey and Eastern New York, 145 Broadway, New 
York City ; Smiru, Davis & Co.,General Agents for Western New York, Western Penn- 
sylvania and Northern Ohio, 200 Main St., Buffalo, N. Y.; R. . DuNKLE, Resident 
Manager New England States, 518 Exchange Bldg., Boston, ass.: W. A, Topp, 
Resident Manager Eastern Pennsylvania, 411 Walnut St., Philadelphia, Pa, 





FIDELITY AND CASUALTY C0, 


97 TO 103 CEDAR ST., N. Y. CITY. 


Assets, $3,135,100.72 Surplus, $588,343.07 
Losses Paid, $9,326,928 14 


CASUALTY INSURANCE SPECIALTIES : 


BONDS OF SURETYSHIP FOR PERSONS 
IN POSITIONS OF TRUST. 


PERSONAL ACCIDENT, PLATE GLASS, BOILER, ELEVATOR, 
EMPLOYER’S, LANDLORD'S, AND COMMON 
CARRIER’S LIABILITY. 

OFFICERS: 

GEO, F. SEWARD, President. ROBT. J. HILLAS, Treasurer and Secretary. 
EDWD. L. SHAW, Ass’t Secretary. 





INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 


FREEPORT, ILL. 


1,965,161.55 
1,020,877.05 


Banat, Vem %, TRAD svc cewedtinsesewess: cvccnsecsoseces 3,186,038.60 


Cc. O. COLLMAN, President. 
D. B. SCHULTE, Treasurer, 


HENRY BAIER, Vice-President. 
WM. TREMBOR, Secretary. 
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ILLERS AND MANU FACTURERS 


INSURANCE COMPANY, MINNEAPOLIS, MINN, 








Coiains Bikeern Fees 0s Wee a ccicdal sl ceencteie cepts Sit caae awe caaenioeode $524,226.47 
‘ LIABILITIES, 

Contingent Safety and Reserve Fund.......2...cececcccnccceccee $100,000.00 

Reinsurance Reserve..-.....----------- icin Ppkedh ober aaa acone 83,300.13 

Sapenes Ad iireten Hot Pe sisi sks occ ccancceentaksccsieaccennsoe 15,056.79 

RRS TENORIO as ch Bosca cewcnmccstapon andes weeokion 7,650.00 

Commissions accrued on premiums in course of collection.....---- 1,999.08 $208,006.00 
Surplus over aU GiabU thes. 56 cecscc cess scecocccccccennx $316,220.47 

Tingees F708 ine SO ANROD oo os oon cos windccesccsebiccnvexcss 1,079,189,04 

Dividends Paid Since Organization...........--..---.-eesecceene 149,351.51 


F. S. DANFORTH, Secretary. C. B. SHOVE, President. 















HE ESTY AUTOMATIC 
SPRINKLER 


—IS ACCEPTED BY~— 


Associated Factory Mutual Fire Insurance Co.’s 

Factory Improvement Committee of the New bentend Insur- 
ance Exchange. 

New York Board of Fire Underwriters. 

Philadelphia Board of Fire Underwriters, 

St. Louis Board of Fire Underwriters. 

Factory Insurance Association of N. Y. 

Manhattan Fire Insurance Company. 

Southeastern Tariff Association, and others. 


A Mica Seated Valve 


Is used, which is non-corrodible, non-adhesive 
and imperishable. 


ESTY SPRINKLER CoO., 


66 MILL STREET. LAconliA, N. H. 





it Sean PLACE FOR YOUR OVER-AGED 


RISKS is no longer to send them to your Company and 
have them rejected, but send them direct to 


THE OLD WAYNE MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLE’S IN- 
SURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged terms to agents. 





id Dae FEDERAL LIFE ASSOCIATION 


OF DAVENPORT, IOWA, 


Wants an Ar man as Field Manager in lowa. 
Address, 
E. H. WHITCOMB, Sec’y, 


Davenport, Iowa. 





W. T. Woops, President. D. B. HAtsteED, Vice-President, 
C, E. W. CHAMBERS, Secretary. 


LOYDS 
PLATE GLASS 


/nsurance Company 


\ OF NEW YORK 
Cash Capital Incorporated 
$250,000. 1882. 


Largest Assets, Largest Income and Largest Reserve of any Plate 
Glass Insurance (Company in the World. 





CASH CAPITAL, $200,000.00 


EMPLOYERS’ 
INDEMNITY, 
ELEVATOR, 
AND ALL FORMS OF 
LIABILITY AND 
ACCIDENT INSURANCE, 





D. M. Ferry, President. 
C. C. BowEn, Vice-President. 
Wo. C. Maysury, 
Managing Director, 
E, A. Leonarp, Financial Secretary 





Vir | 
CUTLER & SHAFER, Managers Metropolitan Dep’t., 
169-171 Broadway, New York City. 


AGENTS WANIED FOR UNOCCUPIED TERRITORY. 





COMMERCIAL UNION 
ASSURANCE CO., LIMITED, 


OF LONDON. 


OFFICE + 


Cor. Pine & Wilham Sts., 
NEw York. 
ANKERS LIFE ASSOCIATION, 


ST. PAUL, MINN. 


CORTLANDT M. TAYLOR, President, DOUGLAS PUTNAM, Secretary 
CLARENCE E, SECOR, Superintendent of Agencies. 





ASSETS. 

Dec. 3ist, 1890, WETC. 0a anne enna nnn n nn en nnn nnn ne cnn neeee renee nese $271,436.28 
: f 1891, dg Trnesene nance ncesaccceeneascncceteensesccnenncneees 356,821.97 
O  PSIPIGOQSs 1 ser 9151015160 o-orwialelo'eie steisl ole wisieleoie wie elsreiv vieiere's 529,138.99 
me re 1893, r sie ukelcto inlets vere 1siaysinieiet ere oierajeiaia craton siaieie etarerehs 567,942.63 
athe 1894, aoe eer rT rere bee eee ees 619,751.52 

8 TT Terr TT Te Tr . 672,073.01 
“ «1898, “ 66.6 
pao Me enn es idtates hel arareneeeecece atatetestits ds oe. 43 
Bit ued kiwenexaw guaran ay AGM 5,800. 


Life Insurance at lowest cost consistent with absolute security. 
AGENTS WANTED. 





Benefits Paid Invested Assets, 
$530,000 


$37,000,000, No Debts 
— LEGION OF HONOR. 


The One Fraternal Order in this Country = a Permanent Plan. 


FOUNDED 1878. 


cba, 
For Territory, Terms and Contracts, Address, 
HOME OFFICE: 
200 HUNTINGTON AVE., BOSTON, 


F. 0. DOWNES, ADAM WARNOCK, 
Supreme Commander, Supreme Secretary. 


MAss 





HE LIFE ASSURANCE COMPANY 
OF AMERICA, 
INDIANAPOLIS, INDIANA. 


NEW AND UP-TO-DATE POLICIES, 

EMBODYING LATEST IDEAS IN LIFE UNDERWRITING. 
SUB-STANDARD BUSINESS A SPECIALTY. 

COMPANY STRICTLY FIRST-CLASS. 


Up-tce-Date AGENTS should know what this Company has to offer. 


Tue Company ALSO HAS A REINSURANCE DEPARTMENT, and is prepared to reinsure 
any line of business. Has already taken over the business of five companies this year. 
Liberal Bonuses Paid. 
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Yi 


ccidont Jo 


OF NEW YORK. 








A Level Premium 


Stock Company. 


BEST COMMISSIONS. 


AGENTS WANTED. 


KIMBALL C. ATWOOD, Secretary, 


256 and 257 Broadway, New York. 











H. L. PALMER, Pres’t. 
J. W. SKINNER, Sec’y 


SWEEPING INVESTIGATION AND UNQUALIFIED ENDORSEMENT 





OF 


The Covenant Mutual Life Association, 


OF GALESBURG, ILLINOIS. 





The joint examination conducted by the Insurance Depart- 
ments of Illinois, Missouri, lowa, Wisconsin, Michi- 
gan, and Ohio completed. 


An investigation more critical and searching than any heretofore given a 


life insurance institution in the history of this country shows : 


“ That the management of the Company has been andi is honest, conscientious, and with 
the desire to conserve the best interests of all the memters.”’ 


‘* That the Association is solvent and its assets are well invested and carefully managed.’”’ 


‘““That the Association is sound financially, investments are of an excellent character 
and carefully looked after, losses promptly paid, resisted losses small 1n comparison with 
total losses incurred ; salaries reasonable in all instances and reasonable economy practiced.”’ 


‘* No officer, dinectan; trustee, or employee at the Home Office receives any commission, 
royalty, dues or other compensation than salary fixed by the Board of Directors.’ 


“That the table of premiums now in use by the Association is sufficient for a!l the bus- 
iness of the Company, new and old, and may be safely applied in the issue of new policies 
to the old post-mortem members without re-examination at their attained ages.”’ 


‘That the present success of the Company, the promptness with which it has met its 
obligations and the earnest desire it has shown to protect its policyholders in the future, 
should commend it to the confidence of the public.” 

You can sell policies for this association with such an endorsement 


easier than for any other life insurance institution in the land. Why not try? 


B. F. REINMUND, W. H. SMOLLINGER, 
Secretary. President. 


GALESBU asin ILLINOIS. 





ORGANIZED 1857. 


NORTHWESTERN MUTUAL LIFE INS. CO. 





PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 





STATEMENT JANUARY ist, 1898. 

















FT eT Peer Peer eS Peer eee Tee ere r $103,375,536 
Eta so aeicccinciov cus epewpccust veeslecvaasaeedeeagias 80,885,093 
Accumulations held to meet Tontine Policy contracts, .$ 16,310,434 
LOW CAN NNN Baie eg Fina ls ea eineensesaene 6,180,009 ECONOMICAL 
MORTALITY. Ria aay TI ais scans a6 cacti aa adenine $ 20,020, 162 MANAGEMENT. 
Insurance Written during 1897.............cecceeeeeee $ 61,187,593 
Insurance Gained during 1897. ..........cccecccccccees 28,913,541 
PHistemee tr BONGO .6 3. re cede. beeen cn vseea stage secs 413,081,370 








BEST RESULTS TO POLICY-HOLDERS. 


Business accepted only from regular Agents of the Company. 


For farther information, or an Agency, address: 





WILLARD MERRILL, Vice Pres’t and Sup’t of Agencies, Home Office, Milwaukee, Wis. 
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HE MASSACHUSETTS MUTUALLIFE 
INSURANCE COMPANY, SPRINGFIELD, MASS. 
INCORPORATED 1851. 


Assets, Jan. 1, 1898, $20,342,647.01. 
Surplus, - - - 


Liabilities, $18,584,354.09 
$1,758,292.92. 


Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL Prssipent. HENRY M. PHILLIPS, Sscrertary. 


New York Office: 258 BROADWAY 
GerorcE J. Wicut, Manager. 


THE 


NION CENTRAL LIFE INS. CO., 
CINCINNATI, O. 
ASSETS, JANUARY 1, 1898, $18,705, 130.31 
SURPLUS, x ; 2,611,370.91 
No Fluctuating Securities.—Largest Rate of Interest.—Lowest Death Rate. 


Endowments at Life Rates and Twenty Payment Guaranty Policies 
Specialties, 


Large and increasing Dividends to policyholders. DgstraBLe Contracts and Goop 
TERRITORY open for Live agents, 


Address, JOHN M. PATTISON, President. 




















—THE— 


=—— 


Mutua! Life Insurance Company of Boston, Mass., 


Offers to the public all desirable forms of legitimate life insurance, in strict conformity to 
. the conservative requirements of the Statutes of Massachusetts. 


STEPHEN H. RHODES, President. 
Roanp O. Lampe. 2d Vice-Pres. and Sec. Henry T. Cutver, Supt. of Agencies, 
FRANK K. KOHLER, GENERAL AGENT, 
For GREATER New YorK AND NorRTHERN NEW JERSEY, 
220 BROADWAY. ST. PAUS BUILDING. 


20th CENTURY CONTRACT 


Secured by the strongest Guarantee extant 


All policies issued by the COVENANT MUTUAL LIFE INS. 
CO. of St. Louis, Missouri, have the following Certificate attached. 


STATE OF MISSOURI, 
InsuRANCE DEPARTMENT. 





This Policy is Registered and Secured by Pledge of Bonds or Deeds of Trust on Real 
Estate deposited with this Department. E, T. OrEar, Superintendent. 





The COVENANT has just closed another record-breaking year and offers unusual oppor- 
tunities to live solicitors. Managers wanted for ten States. Address: 
L. A. CERF, Vice-President, 
{Covenant Mutual Life Insurance Company, 
St. Louis, Mo. 


HILADELPHIA UNDERWRITERS, 


COMPOSED OF THE 


Insurance Co. of North America, Fire Association of Philadelphia, 


Founpep A.D. 1792, Founpep A.D. 1817. 





COMBINED ASSETS, Jantiiry 1, 2008es .. sscces cose ces.e cesess $16,296, 555.44 
SURPLUS AS TO POLICYHOLDERS ....0225200cccescnuscoccess 7,414,544.30 
TOTAL INCOME IN 1007 ....occcscsecscucwccnese- <see Seeabenceee 8,815,078.35 
TOTAL EXPENDITURES (including State and Local Taxes and 

DPIFIOENGS) cuseccicaecaacnGcus- wvweaeeceubouscvisdsannenusaneaoues 8,068,290.73 





J. F. DOWNING, Gen’l Agent, Western Department, ERIE, PA. 





SUN MUTUAL INSURANCE CoO., 


OF NEW ORLEANS, LA. 


CHARLES JANVIER, PRESIDENT. 
R, E. CRAIG, VIcE-P:£SIDENT. 


FERGUS G. LEE, Secretary. 





er AND LANCASHIRE FIRE 
INSURANCE COMPANY, 








OF LIVERPOOL, ENGLAND. 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET. 





A. G. McILWAINE, Jr., MAnaGer. 


N EW YORK CASUALTY COMPANY’S 
SELF ADJUSTING POLICY 
PROVIDES FOR 

Fixed Indemnities for Specific Injuries. 

Full Weekly Indemnity for Total Disablement. 

Partial Weekly Indemnity for Partial Disablement, and puts all 
policyholders, no matter what their occupations, into the most 
favorable class when off duty. 





Correspondence solicited with live agents looking for territory. 


Address, HOME OFFICE, 90I AND g02 SYNDICATE BUILDING, 
Cor. LIBERTY AND NASSAU STs., NEW YorK Ciry. 





CORNELIUS VAN CoTT, President. 













Louis H, F1BEL, Vice- Pres. and Secy, 






OF NEW YORK. 
STOCK COMPANY. 

214 BROADWAY. 

Capital paid in, $125,000. 


Deposit with Ins. Dept,, $100,000. AGENTS WANTED. 





ENN MUTUAL LIFE INSURANCE CoO. 


OF PHILADELPHIA, 
Office. Nos. 921 and 923 Chestnut Street. 
ASSETS, $32 218,031. RPLUS, $3,944,876 
$3 , INCORPORATED IN 1847. ai » $3,944.87 
PURELY MUTUAL. 


Surplus returned annually in reduction of Premiums or to increase Insurance. Policies non- 
forfeitable by the rules of the Company. Endowment Policies 
' issued at Life Rates. 


' HARRY F. WEST, Presipenrt. 
GeorceE K. Jounson, Vice-President. Henry C. Brown, Secretary. 
JESSE J. BARKER, Actuary. 
EZRA De FOREST, General Agent, 220 Broadway, N. Ys 
J. A. GOULDEN & SON, Gen. Agts., 169 and 171 B’way, N.Y 
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“THE SPECTATOR: 


THE SPECTATOR, established in 1868, is a weekly journal devoted 
to promoting the best interests of trustworthy insurance of all kinds. The 
subscription price for the United States, Canada and Mexico is Four 
Dollars per annum, postage prepaid. To all foreign countries in the Postal 
Union Five Dollars per annum. 


THE SPECTATOR has a larger circulation than any other insurance , 


journal—and carries no “deadhead” subscriptions. 
THE SPECTATOR COMPANY, Pus isHErs. 
(Telephone Number, “459 Cortlandt.” No. 95 Wit1am Sr., N. Y. 
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COMMENTING upon the proceedings of the recent Conven- 
tion of Insurance Commissioners the “Insurance Herald”’ 
says: “Even the singularly impracticable suggestion of THE 
SPECTATOR, that the convention be incorporated into a body 
representing and yet controlling the States, was scorned, as it 
deserved to be.” For the benefit of our above-named contem- 
porary, and others who have commented upon this subject, we 
beg to say that the proposition to incorporate the Convention 
of Insurance Commissioners, as outlined by us, is by no means 
dead. It was not considered in the late convention, for the 
reason that so much time was given to outside contributions 
that most of the real work of that body was postponed. But 
the matter was debated in committee, and was referred to the 
executive committee for further action. Just what form 
future action may take cannot be predicted, but it is main- 
tained that the convention is at a disadvantage in many ways, 
because it is not incorporated. The idea of such incorpora- 
tion is a favorite one with several members of the convention, 
who are not inclined to drop it because they have not yet 
obtained a full hearing. Tur Spectator outlined the plan as 
a matter of news, with favorable comment, because we be- 
lieved that anything is better than our present incongruous, 
irresponsible and burdensome system miscalled State super- 
vision, which recent developments have shown to be a con- 
venient cloak for blackmailing operations. 





TueE business of surety insurance is reported to be ap- 
proaching « condition of demoralization as serious as that 
which has prevailed in fire underwriting in New York for sev- 
eral months. The competition for the surety business is ex- 
tremely active, and in theiroverweening desire to swell the vol- 
ume of new business written, the matter of obtaining ade- 
quate rates is apparently lost sight of by the companies. 
Agents are instructed, by means of purely confidential circu- 
lars, to cut rates in half whenever they find it necessary in 
order to get the business and to push for it with all their 
energy. Of course, these confidential instructions are shown 
confidentially until competing agents “get on to the racket” 
and rate-cutting becomes the rule. There has been talk of a 
compact being formed by the surety companies, but as this 
lies in the future, special anxiety is shown by the companies to 
get business on their books with the idea that they will be able 
to hold it after the compact goes into effect. There is a.good 
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deal of politics in the surety business, and especially as prac- 
ticed by two or three companies, inasmuch as the companies 
have to deal largely with public officials, but it is questionable 
whether even politics will sanction underwriting at a loss. 
Rate-cutting is always a source of Gemoralization, and is op- 
posed to public interests. It seems to be inevitable at times 
in the insurance business, attacking first one branch and then 
another. The present year has seen an unusual fatality among 
insurance compacts, agreements, boards, etc., and excessive 
rate-cutting is given as the cause in most cases. 





A CORRESPONDENT, whose communication appears in this 
issue Of THE SPECTATOR, raises some interesting questions 
regarding the consideration that will be accorded to certain 
foreign companies that have applied for admission to this 
country, or that are expected to apply at an early date. The 
matter of reinsurance reserve is a most important one, and 
what requirements will be exacted of the companies in ques- 
tion is a nice point to be determined. American companies 
have placed millions of dollars with foreign reinsuring com- 
panies that are not required to maintain a reinsurance reserve 
in accordance with the laws of the several States of the Union, 
and in some cases have less than 50 per cent of the reserve 
that the domestic companies are by law required to maintain. 
How will the American risks already on the books of the for- 
eign companies be treated when they seek admissicn to 
this country as regards the matter of reserves? Our 
own companies are restricted to writing one line of busi- 
ness, but will the reinsurance companies be permitted to rein- 
sure all kinds that may be offered them? The original insurer 
is, of course, responsible for losses under its policies, but the 
interests of policyholders would seem to require that the com- 
pany reinsuring any portion of the risks of the original in- 
surer should be equally amenable to our laws. It may be 
said that the matter is one for the original insurer and the re- 
insuring company to adjust between them, but in the case of 
a failure of one or both companies the public has rights that 
should be safeguarded under laws that apply equally to both 
companies. There is room here for much argument, and the 
insurance Cepartments are likely to hear considerable of it. 





A VERY good suggestion is made by an underwriter of ex- 
perience regarding the proposed new Tariff Association, which 
is that several directors of different companies be inyited to 
take positions in connection with the organizations. Such 
directors, who are also stockholders, but not executive 
officers of their companies, would occupy neutral ground 
between company managers and stockholders, with a possible 
leaning towafd the latter. They are, as a rule, bright busi- 
ness men, who have been chosen directors because of their 
general knowledge of business matters, and when their voices 
are heard at the council boards of their companies, they are 
listened to with respect. .Two or three directors on the 
deviation committee, for instance, would undoubtedly give 
it strength and be of valuable assistance in disposing of com- 
plaints that come before it. Not being engaged in active 
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competition, their opinions would be unprejudiced, and their 
judgments rendered without fear or favor. It is not necessary 
that all the members of that committee should be active 
underwriters, or familiar with all the technicalities of the busi- 
ness; it is sufficient if they understand the rules of the asso- 
ciation and are competent to weigh evidence tending to show 
that they have been violated. Men who are fit to be directors 
of an insurance company ought to be able to do this, and to 
render judgment uninfluenced by business competition or 
other considerations. There are other committees of such an 
organization that would be the better filled by having a di- 
rector or two placed upon them. Directors are chosen to 
safeguard the interests of. stockholders, and there is no place 
where those interests are more involved than in an associa- 
tion that fixes the conditions under which the business may 
be conducted. The old saying that the surest way to prevent 
railroad accidents is to strap a director on the cowcatcher of 
each engine, applies to the tariff association. If you want to 
prevent a smash-up, and protect the invested capital of stock 
liolders, put their representatives in positions where they wi!l 
share the responsibility with the active managers. 





THE PROPOSED NEW TARIFF ASSOCIATION. 


HE meeting of fire underwriters last week did much 

to clear the local atmosphere, and to give hope 

that the period of demoralization, that has existed since 
the first of May, is nearing a close. When President 
Irvin, of the National Board, sent out his letter to com- 
panies in August, he opened up the discussion as to the 
possibility of again establishing an organization in New 
York that should produce unity of action, and put an 
end to the unseemiy and unbusinesslike war of rates that 
has prevailed since the dissolution of the Tariff Associa- 
tion. Coming from one occupying the position that he does, 
the proposition was one to command the respectful considera- 
tion of all interested, which might not have been the case had 
it originated with a local company or manager. Every one 
who received his communication was set thinking, and, while 
many had thought that the time was not yet ripe for consider- 
ing any plans for bettering the situation, reflection led them 
to the conclusion that it would at least be well to have a con- 
ference, and that they would not stand in the way of it. The 
meeting that resuited was more numerously attended than 
had been articipated, and the action taken is full of promise 
for the future. Previous to the meeting there had been sev- 
eral consultations between leading city underwriters, and the 
situation thoroughly canvassed, so that many difficulties and 
some prejudices were removed before the coming together ot 
the more numerous body. The way was thus paved for a 
calm and dispassionate consideration of the main question as 
to the desirability of organizing a new tariff association for 
the metropolitan district. That the sentiment was almost 
unanimously in favor of such an organization was shown by 
the adoption of the résolutions presented by President Irvin 


with but few amendments. A great point has been gained in. 


the development of this sentiment by the skillful management 
that has allayed, or kept in the background, the personal ani- 
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mosities that have found bitter expression on many occasions 
during the past few months. 

The general plan for the reorganization of the Tariff 
Associatoin as adopted last week is to be entrusted to a 
committee, and that the details will be worked out carefully 
and in accordance with the best interests of all, is a foregone 
conclusion.» But the work of the committee will still have to 
he passed upon by the companies whose allegiance is expected. 
so that an immediate reform in the situation is not to be hoped 
for. Delay, in fact, is desirable, if thereby the association that 
is to be can secure the hearty approval and co-operation of ail 
interested. There has got to be more or less of the give and 
take spirit shown before the movement can be a success. Nu 
one ought to expect to get everything he would like, but, ti 
every one is ready to accept what is for the good of the great- 
est numbe:, then a new association is possible. The war of 
rates, that las been in progress for the past five months, has 
been a brisk and costly one, and all who have been parties to 
‘t are licartily sick of it. Yet it was entered upon with a full 
knowledge of the losses it would inevitably entail, for a sim- 
ilar war on the Pacific Coast was an object lesson too recerit 
to have been lost sight of. That war cost the companies the 
loss of hundreds of thousands of dollars of premiums, and i1- 
flicted a blow to fire underwriting on the Pacific Coast that it 
will take years to recover from. With this lesson freshly im- 
pressed upon them, the fire underwriters in New York delib- 
erately precipitated a similar conditicn of demoralization and 
consequent disaster to the business in the metropolitan dis- 
trict. The only hope of recovery lies in the formation of a 
strong association for mutual protection. 

It seems to be very generally conceded that the most im- 
portant element of strength in a tariff association lies with the 
grievance committee, or committee on deviations, as it was 
known in the old association. It appears to be the impression 
that the,old association would still be in existence had the 
deviation committee had the power—or the backbone to 
exercise the power it had—to punish promptly all and every 
violation of the rules of the association. Complaints of ‘‘devi- 
ations,” it is asserted, were filed with that committee and 
quietly pigeonholed, while the offender pursued his deviating 
way with impunity. Honest observers of rules and regula- 
tions were thus placed at a disadvantage, and a premium vir- 
tually held out to rascality. It is not surprising that there was 
a revolt, but it would have been more reasonable to apply the 
remedy from within the association than to have destroyed it 
entirely. [tis not probable that this weakness of the old asso- 
ciation will be overlooked in the formation of the new one, for 
the point was discussed at the meeting last week. 

There has recently been a good deal said to the effect that 
organizations of underwriters are in the nature of trusts, and 
cpposed to public interests. It is pleasant to note, therefore, 
that at least one insurance commissioner appreciates the true 
purpose of such organizations. At the Convention of Insur- 
ance Commissioners, recently held at Milwaukee, J. H. Line- 
han, commissioner for New Hampshire, in the course of an 
address, spoke of underwriters organizations. His state- 
ments on this subject are thus summarized: 

Organization is indispensable to growth. Co-operation is neces- 


sary. Great accomplishments have resulted from concerted action. 
To this is due the credit for improved fire protection and reduced 
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loss, fire marshals and reduced rates, improved building laws, and fire 
patrol. The objects are the upbuilding of the business. It may be 
crude in many ways, but the aim is to do the greatest good to the 
greatest number. He spoke of the spread of anti-compact laws now 
in force in thirteen States. In no State having such a law has com- 
petition been promoted or rates reduced. He referred to the injus- 
tice of most State legislation, and cited the valued-policy law, discrim- 
inating tax, and retaliatory laws, etc., as examples. The margin of 
profit is so small that a free-for-all method means business suicide. 








SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


To-morrow ends the period for early closing of offices on week 
days, other than Saturdays. Owing to the heavy demands of detail 
work imposed upon city departments, the custom has not been so 
strictly observed this summer as usual. Present conditions, however, 
and immediate prospects indicate that the 4 o’clock rule might be 
continued for a month longer without detriment to the interests of 
either companies or brokers. 


As an instance of the existing inequalities in rates between those in 
New York and in other cities governed by a tariff, the case of a 
rubber stock in this city which is placed at 20 cents and a similar 
stock owned by the same firm located in a Western warehouse at 
$2.60 might be cited. Perhaps neither rate is fair. 


During the early part of 1897: there was broached an idea relative 
to a change in the method of rule and rate making, and having in 
view a possible improvement over that in vogue and which had been 
in use by the Tariff Association since its organization. This idea 
embodied the formation of an auxiliary body composed of those 
engaged in the daily experience of counter life. It was deemed by 
many that the practical assistance thus furnished by local under- 
writers, who weré in the closest possible touch with the market, 
would be a most valuable adjunct to the labors of the rate committee, 
and unravel many a knot and solve numerous perplexing problems. 


Since the conference of the 20th inst. this same thought has re- 
ceived considerable attention, and it is not impossible that, if another 
association should be formed, some acticn might be taken favorable 
to the plan above referred to. 

Any new tariff organization which may be formed, whether during 
this vear or the next, ought certainly to be a solid institution—one 
that will last for many years to come—if experience is worth any- 
thing. The last association existed actively for more than six’ years— 
longer than any previous similar local combination. Every error that 
was made as to its scope or its methods, and every loophole which its 
rules offered for dishonest practices, can now be avoided. One under- 
writer has quaintly observed that there were but about two good and 
thoroughly practicable features about the last association. Those 
were the co-insurance clause and the rate cabinets. The iatter, by the 
way, being “fixtures,” have remained undisturbed. 


But the experience obtained during the last six years will undoubt- 
edly bear fruit. In fact, even now out of the various discussions and 
street talks there are cropping out many ideas which have the true 
ring. One of the most prominent is that of moderation. This senti- 
ment seems to have been the guiding principle from the outset among 
those who have taken active part in the initial steps. In addition, the 
suggestion of Manager Beddall relative to compulsory classification 
of risks, the principle as laid down by Manager Sewall regarding low 
rates and embodied in the fourth section of the resolutions, the point 
advanced by Manager Litchfield that all risks of every nature should 
be rated and the money penalty urged by M. Lewin Hewes—all of 
these would seem directly in line with the formation of an ideal asso- 
ciation. But, of course, as in times past, there is always trouble when 
the branch office question is reached. 


September has passed and the fifth month of the demoralization in 
rates and commissions rolled by. The first two months—May and 
June—were record breakers as to volume of transactions. From July 
on to the present time there has been a gradual falling off. This 
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reduction in premium receipts might have been partially overcome 
had there been a reasonably active import market with the accom- 
panying demand for storage lines. But the existence of high govern- 
ment duties has probably retarded the usual summer arrivals of im- 
ported goods. : 


It is the remark of some brokers that those companies which took 
the opportunity to enlarge the field of their local departments at the 
beginning of-the year, when the law as to Greater New York became 
effective, have fared somewhat better than some of their associates in 
the local trade. 


An important conference was held in New York last week in con- 
nection with the adoption of a national standard set of rules for regu- 
lating the use of acetylene gas. It was decided to report to the com- 
mittee on lighting, heating and patents the advisability of formulating 
rules to bring about uniformity in governing this new quantity. 


J. N. Lane, general manager of the Palatine, arrived last week, and 
will visit all the company’s branches in this country. The question of 
the appointment of a successor to the late William Bell will be taken 
up by the board of directors after receiving his recommendations. 


Examiner C. E. Foote, of Kansas, is preparing to shake the dust 
of New York from off his feet and return to his chief. The Pacific 
Fire has been under observation by him since he finished with the 
North British and Mercantile. 


CHICAGO AND THE WEST. 


The resignation of D. T. Devin, as Western manager of the Dela- 
ware and Reliance Insurance Companies of Philadelphia, is much 
regretted because of the condition of Mr. Devin’s health, necessitat- 
ing the termination. The future intentions of these companies with 
respect to the Western department are not, of course, fully known, 
beyond the fact that the newly appointed assistant manager, H. H. 
Whitlock, will now be retained in charge. These companies have 
been fortunate in the choice of their special agents in the West, all of 
whom are men of more than ordinary ability. Whether this circum- 
stance, in connection with the prevailing tendency to cut down ex- 
penses, may cause the companies to discontinue the department, is at 
present matter for conjecture. It has been rumored, however, that 
several Eastern companies have now under consideration the plan 
of bringing their agents in direct connection with the head, though 
retaining the necessary supervision of the field through special agents. 


Between serious conventions in all parts of the country and duli 
times at home, the lot of the average Chicago agent has not been a 
very happy one during the present month, and, hence, to prevent Jack 
becoming a dull boy, a game of baseball was arranged for last Sat- 
urday afternoon between the east and west sides of La Salle Street. 
Not being a strictly sporting journal, Tue SpecTator’s review of 
this rare event may not perhaps do even-handed justice to either the 
situation or the umpire, nor be regarded as authoritative from an 
expert standpoint, but it will certainly have the merit of vivid color 
and Oriental imagination. 


Technically, the west side was not in it. But, as the most skillful 
playing was done by the west-siders, it is claimed that “honors were 
easy,” or would be if the 80 per cent coinsurance clause had been 
applied. Umpire James W. Nye’s experiences on this occasion 
almost caused him to lose faith in the success of next month’s peace 
festivities, but the timely application of the lightning clause prevented 
him from being struck, even though on two occasions there were 
loud calls for a removal permit without even an average clause pro- 
tecting the umpire in two or more places at once. : 


Frank F. Holmes pursued a blanket policy by covering. several 
bases at one and the same time, while Rothermel preferred charges 
against every man who made a foul tip. Pete Cameron was given 
permission to make repairs at his own expense after encountering a 
hot ball, and a competitive rate was promulgated to meet the “wild 
pitches” of Rollo and Naghten. A home run was claimed for Nagh- 
ten, but denied by Umpire Nye, the latter claiming that he ran the 
“Home” in Chicago. At this point Manager Glidden interfered, be- 


cause the schedule was being disregarded and defects in the standard 
of playing not properly charged for. 


Vice-President Pellet, how- 
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ever, pointed out that, if defects in playing should be charged for, 
another war loan would be required. The game then proceeded. 


As Jenkinson pitched his curves for effective work on the inner 
shortstop, Warren stole seven bases while Harraden batted with ter- 
rific force. At this juncture Baker gave Young a foul tip and suc- 
ceeded in securing the line himself after this clever bit of double play. 
Hengle caught several high balls in a graceful manner, notwithstand- 
ing Dana’s peculiar actions at the bat in the eleventh inning. Rogers 
was struck out by Lyman, and never knew what hit him, though the 
blow nearly killed Hitchcock. 


In the thirteenth round Zeltner and Anderson got in some rib- 
toasters and drove Rose to his corner, Coffee coming to the rescue 
with a left-hander just as Billy Ebbert was about to throw up the 
sponge. By that time Holmes and Cameron had got their second 
wind through the aid of a natural gas permit, and saved the score 
by coming under the line about half a length. 


As the shades of night were falling fast, the audience, a little weary, 
and Umpire Nye becoming greatly perplexed, President Teall rose to 
the occasion and suggested in a few stirring words that it was just 
possible that the Chicago underwriters might be setting a bad exam- 
ple to those of New York, as he had received reliable information to 
the effect that the Eastern brethren were about to stop the luxury of 
living on return premiums, and, therefore, needed all the encourage- 
ment possible. Because of this suggestion and the wisdom of seem- 
ing to co-operate with the East, Umpire Nye decided that the game 
should terminate and the victory be awarded to the “East” side of 
La Salle Street. The West Side agreed to this in a spirit of com- 
promise, and THE SpEcTATOR is, therefore, in a position to be the 
first to lay the real facts before the public. 


The Life Insurance Underwriters Association of Chicago resumed 
its activities last Monday with a dinner at the Union League Club, 
President Charles Dewey, of the National Life of Vermont, being the 
guest of honor. Welcomes were extended to the members of the 
association who enlisted for the recent war, and, happily, returned 
alive, and reports received from the delegates to the National Con- 
vention at Minneapolis. 

The Etna Life has issued a notice to agents in its accident depart- 
ment objecting to the practice of making semi-annual or quarterly 
premiums of less than $5 each. This would seem to be a most sensible 
regulation and one worthy of imitation. Manager Thomas R. Lynas 
returned from Europe this month, and, judged by his looks, his 
picture would be accepted by any patent medicine proprietor as a 
certificate that he is ‘twice the man he was.” 


The Canada Life is making satisfactory progress under the man- 
agement of Charles F. Bullen, as well as doing good service in the 
cause of public enlightenment on insurance questions. It has already 
begun to caution the Dominion Government as to its standard mor- 
tality table by pointing out its insufficiency when measured by the 
actual experience table of both the Mutual Life of New York and the 
Canada Life prepared on the 3% per cent basis. 


Charles B. Cleveland, of the New England Life, has returned from 
his vacation and has been busy collecting funds from the life offices 
for next month’s peace jubilee. 


BOSTON AND VICINITY. 


In his decision relating to the examination, by individuals, of re- 
ports filed at the Insurance Department by insurance companies, 
mentioned in THE SPECTATOR last week, Attorney-General Knowlton 
says: 


It is plain that the reports required of insurance companies are not 
for the information of the public, but for the use of the commissioner 
in the discharge of his duty of supervision. The public generally, 
therefore, has no right of inspection of such returns. * * * It is 
his (the insurance commissioner’s) duty to furnish to the Legislature 
an abstract of such statements, and the General Court may, of course, 
at any time, call for the production of the returns; but otherwise than 
a the General Court the general public has not right of access 
to them. 


As the time draws near for the Beacon Hill Agricultural Society to 
convene, the question of what insurance legislation will be suggested 
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comes up; and, unless all signs fail, there will be a lively season for 
the underwriters in looking after their interests at the State House. 


The unsatisfactory condition of business since the opening of the 
war and the quiet movements of merchants have borne heavily on the 
marine underwriters, and those in Boston are complaining of an un- 
profitable business during the past six months. An advance in rates 
might relieve the situation somewhat, but sharp competition is more 
at fault for rendering business unprofitable than either rates or quiet 
trade. 


The British Consul at Boston, in 1 report to Her Majesty’s govern- 
ment, highly commends the efficiency of the Boston fire department, 
and the stringent building laws of the city. 


The following agents of the Colonial Fire Insurance Company have 
been appointed: Lynn, Mass., J. H. Madden; Salem, Mass., Charles 
Odell; Haverhill, Mass., J. F. Smith. 


The Milwaukee Fire Insurance Company, of Milwaukee, Wis., has 
been admitted to Massachusetts, and Jordan, Lovett & Co. are the 
agents. This is a recently formed company. It possesses a capital of 
$200,000, and a surplus of $100,000. 


Life and Casualty Notes. 


In reply to a query as to whether or not the present laws of New 
Hampshire relating to assessment insurance are “crude and inade- 
quate,” Insurance Commissioner Linehan replies: 


The present laws of New Hampshire governing companies of 
that class were prepared, as I understand, by parties engaged for that 
purpose by several assessment companies. These parties appeared 
with counsel before the New Hampshire Legislature in 1895. Several 
amendments to the bill, as originally prepared, were made by me and 
adopted by the committee on insurance. Those were placing com- 
panies of that class under the same supervision as all other insurance 
companies, and in obliging them to pay the same fees and taxes as 
other insurance companies are obliged to pay. If my memory serves 
me right no changes, save these, were made in the bill prepared as 
mentioned. So, if they are crude and inadequate, the responsibility is 
to be placed upon the framers of the law. 


The Supreme Court has appointed W. H. Wade receiver of the 
Order of Fraternal Aid. 


On behalf of the Spanish-American policyholders of the Massachu- 
setts Benefit Life Association, J. H. Rolker has brought suit to re- 
cover money claimed to have been paid in excess of the sum called 
for. Unless that much-promised 20 per cent dividend has been paid, 
this will probably interfere with such payment. 


The Fidelity and Deposit Company of Maryland has written 250 
bonds, of $300 each, on the conductors and motormen of the street 
railway in Haverhill, Mass. The premiums on the bonds of the 
former was $1.50, and on the latter $2.75. 

A prominent life insurance agent complained this week that certain 
of his competitors frequently resort to the practice of “twisting” poli- 
cies. Incredible! The charge should be investigated at once. 


THE SOUTHERN FIELD. 


As the first of October approaches there is much warm discussion 
of Montgomery’s remarkable tax ordinance, which becomes effective 
on that day. When the good people of that city found by sad experi- 
ence that their volunteer fire department was not a force, but a farce. 
they established a paid department, and the insurance companies re- 
joiced that they had been relieved from an enforced contribution of 
$200 each to pay the cost of the annual schuetenfest or other junket 
of these sporty volunteers. It now appears, however, that this new 
fire department is to be paid for and maintained by the companies, 
and to that end each agency is required to chip in the bagatelle of 
$401—this in addition to the State tax of $200. If, therefore, a manager 
with two companies desires to plant both in Montgomery and _ no- 
where else in the State, it would cost him the tidy sum of $1002—con- 
siderably more than half the premium income of the average agency 
in that city. Even if the State tax is not considered, and the average 
agency income is assumed at the very liberal figure of $2000, it still 
While there are, perhaps, a few 
companies with business sufficiently large to pay this luxurious price 
and still come out a few dollars ahead, all are indignant at the injus 








September 29, 1898] 


tice of the thing, and will hardly pay except under protest. If there 
should be no legal escape, and the law cannot be repealed, companies 
will doubtless provide that the people who see fit to enact such laws 
shall pay the freight, and, instead of reducing rates in that city, it 
may be necessary to slightly increase them. There is a State law en- 
joining companies from increasing rates to cover State taxes, but this 
will hardly apply to municipal ordinances. If, as many suppose, this 
scheme is really championed by the agents as a species of high pro- 
tective tariff against small competitors, there is a strong probability 
of a stunning recoil. Quite a number of association companies and 
several non-boarders who have been kept out of Montgomery by this 
extortionate embargo, are growing restive, and, unless they are lack- 
ing in that astuteness with which they are credited, they can readily 
devise some scheme for complying with the State law and writing 
choice Montgomery risks without establishing agencies there. Under 
the pressure of such obnoxious conditions who shall say that such a 
course would be without justification? 


The glorious apotheosis of a certain New Orleans agent since he 
has become the representative of a prominent underwriter, who also 
edits the Southern end of an insurance paper, is provoking much 
amusement in this field. This agent has long been recognized as an 
important factor in the local business of that city, but his saintly 
qualities have hitherto been somewhat overshadowed by a transcend- 
ent commercial shrewdness, and it was not until he became the agent 
of this great company that he was regularly canonized. Since that 
time, however, the whole complicated situation has revolved about 
his devoted head. If, forsooth, it be admitted that anything good has 
been accomplished there, he did it on a lone hand; and every alleged 
mistake has been an arrow aimed at his martyred breast, heroically 
bared to the storm. He is not only the star in this Crescent circus, 
he is simply the whole show. 


The threatened rate trouble at Macon, Ga., appears to have vielded 
to a calm discussion of the facts and figures by the two opposing 
factions and some officials of the Southeastern Tariff Association, 
who agreed to adjust all inequalities and inequities of the present 
rates. One ardent advocate of cut rates was a prominent young man 
who is soon to be married. When he was convinced that a rate war 
would mean a total destruction of this year’s income and a premium- 
less stagnation for at least five years more, he ‘“‘came across” and 
acknowledged that the association was not only a great conservator 
of correct business methods, but a matrimonial agency as well. 


The citizens of Norfolk, Va., have been hoist by their own petard, 
and, now that the dust is clearing away, they are beginning to dis- 
cover that the sword of anti-compact legislation is a two-edged affair. 
The Southeastern Tariff Association agreed early in the present year 
to revise the rates of that city and to make all possible reductions. 
Compact Manager Young was actually at work on the schedule when 
the Wharton or Cook bill was passed making such rating a misde- 
meanor. The association was kicked out of Virginia, and, of course, 
Norfolk was never rerated, as insurance managers are law-abiding 
citizens. The old rates still obtain, and any future revision will have 
to be undertaken by each company separately, in its individual 
capacity. 

Manager J. T. Dargan has decided not to appoint any successor to 
Special Agent C. W. Phillips at present, but to handle all business 
east of the Mississippi through F. M. Nelson and Max Hunter. He 
leaves in a few days for Texas and his Western field, and it is possible 
he may engage an additional special agent for that territory. 


There is great concern and anxiety in this city over the serious ill- 
ness of Assistant Manager Ernest B. Boyd, of the Lancashire. For 
more than a week he has been confined with a fever which has re- 
cently been pronounced typhoid, and, though his symptoms are not 
alarming, the serious nature of the disease and the high temperature 
which the fever has reached, are naturally distressing to his many 
friends all over this field. 

John L. Archer, of Savannah, who shot a bartender by the name of 
Sullivan, in that city, on Sept. 21, was agent at that point for the 
Greenwich, the St. Paul Fire & Marine and other prominent com- 
panies. The circumstances seem to show that the shooting was in 
self-defense, and Mr. Archer’s friends claim that he will come out 
all right. 
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NEW ORLEANS. 
[From Our Own CorRRESPONDENT.] 

The topic of all recent discussions and the subject of most interest 
to companies operating in this State, as well as to the agencies located 
here, is the new law regulating the entire insurance business in 
Louisiana, many of the provisions of which are a radical departure 
from those heretofore prevailing. We have awaited a complete copy 
of the law and all of its provisions before taking it up in this corre- 
spondence, in order to be sure of our ground. 

The new laws in many respects are practically the same as those 
now in effect in the States of New York, Massachusetts and Con- 
necticut, providing for a complete department and supervision by a 
regularly authorized State official, and preventing the organization of 
any but really sound companies within its borders. The licenses 
have been graded and are now much more equitable to all concerned. 
We touch below on some of the clauses which have been the theme 
of discussion, and which may be more frequently brought forward in 
the en of the laws which went into effect on the 16th of last 
month. 

Reinsurances.—Section No. 20 of Article 3 reads: 

“Every company doing business in this State may reinsure the 
whole or any part of any policy obligation, in any other insurance 
company authorized to do business in this State. The Secretary of 
State shall require every year from every insurance company doing 
business in this State, a certificate, sworn to before a commissioner 
of deeds for the State of Louisiana, to the effect that no part of the 
business written by such company in this State has been reinsured in 
whole or in part by any company, corporation or society not author- 
ized to do business in this State, except as hereinafter provided.” 

The same section further provides, however, that where an assured 
cannot obtain a sufficient amount of insurance in companies regularly 
entered and authorized, he can, by making affidavit to the effect that 
“after due diligence he is unable to procure the amount of insurance 
necessary in regularly authorized companies, and has placed outside 
only the amount necessary to complete such insurance,’ on payment 
of an annual fee of $20 and filing of this affidavit with the Secretary o1 
State, place his insurance in such outside companies. Upon obtain- 
ing such policies, however, he is compelled to report the same to the 
Insurance Department and pay a tax of 3 per cent on all such policies 
a outside. It then goes on to say in reference to reinsurances 
that: 

“Companies authorized to do business in this State may effect re- 
insurance in companies not authorized to do business in this State on 
the same terms and conditions as are set forth 1n this section relating 
to owners of property. Any person, corporation or company apply- 
ing for authority under this section shall execute and deliver to the 
Secretary of State a bond for such amount as the Secretary of State 
shall fix, with such securities as he shall approve of, to guarantee the 
faithful observance of the provisions of this law.” 

It is claimed by some of our leading managers that the effect of this 
law will be to shut them off from any reinsurance of lines taken in 
this State under existing contracts with companies not entered there- 
in, and we are informed that several companies, acting on this belief, 
have already notified their agents of material reduction of the lines 
heretofore written. The last provision, however, in the opinion of many, 
does not warrant this, in that it provides for reinsurance in outside 
companies to meet just this requirement. The words “due diligence,” 
used in connection with the procurement of outside insurance, admit 
of a very wide construction; in fact, most of the regularly entered 
companies would refuse a reinsurance in an agent’s territory, and it 
certainly looks as though a reasonable latitude will be allowed the 
companies in this matter, in order that existing harmonious relations 
with their agents and reinsurers may not be disturbed. 

Limited Lines to be Written.—Under Section No. 21 of Article No. 
3 it is provided that: 

“No fire insurance company, organized under the laws of this 
State, or of any other State of the United States, or of any foreign 
country, authorized to do business in this State, shall assume a net 
liability upon any one risk of more than Io per cent of its paid-up 
capital and net surplus.” 7 

This provision, in a large measure, has a bearing on the reinsurance 
feature presented above with the smaller companies. If they cannot 
issue their policy for more than the limited amount given, the need 
for large reinsurance will pass away. i 

The sugar house business of this State has been largely controlled 
in past years by the local companies here, through the commission 
merchants of the insured, who are residents here, and these com- 
panies, with not sufficient capital and surplus to warrant it under new 
conditions, have issued their policy for the entire amount, sometimes 
as high as $100,000, and reinsured down to a net liability, in some in- 
stances of only $2500. The beneficial results of the new law will be 
felt by the agency companies, who will now be brought directly into 
contact with the assured incase of loss, thus gradually obtaining 
a foothold much stronger than before on this and other classes of 
good business, and placing the local company in the position of the 
agent, i. e., as a broker pure and simple. 

Resident Agency Provision.—This is about the same as the laws of 
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other States, and, under Section No. 7 of Article No. 3, it is provided 
as follows: 

“That all fire insurance companies which are legally authorized to 
do business in this State through legally commissioned and licensed 
agents resident in this State, shall not make contracts of fire insur- 
ance on property within the borders of this State, or sign or counter- 
sign or deliver any policy of insurance save through the legally com- 
missioned or licensed local agent of the company writing the risk 
residing nearest the locality in which the property insured, or to be 
insured, is situated.” 

The sugar house business, and, in fact, much of the special hazard 
business throughout the entire State, has always been written through 
this city, mainly on account of its position as the financial center of 
the State, and the question at once arises as to how this can be done 
under a strict construction of the above section of the law. The result 
of the law, if strictly enforced according to its letter, will be a rapid 
increase of country agencies in very small places, and the appoint- 
ment in many instances of the owners of large plants, or their em- 
ployees, which is practically. the same thing, as agents in order to 
retain control of the business. The latter course would practically 
amount to a rebate, of course, but would be strictly withiri the law. 
It has been suggested that the interpretation put upon the law by the 
authorities would be that the company would simply have to desig- 
nate what territory an appointed agent could-operate in, making that 
territory as large as they might see fit, the agent so appointed being 
made to confine his operations to this limit. 

Taxes and Licenses.—Under this head it is, as before noted, of 
much interest to those companies doing a comparatively small and 
conservative business, as well as to those contemplating entering the 
State, to note that the licenses have been graded so as to be practi- 
cally 1%4 per cent of the net premium income. The minimum tax, 
which was formerly $300, is now fixed at $150 on premium incomes of 
$10,000 or less, and the larger companies pay in proportion, the maxi- 
mum of $4500 being charged on a $300,000 income. 

A rather nice point has been raised through the conflict of one of 
the above-mentioned sections of the new laws with one of the strong- 
est rules of the local board. The law provides that business shall be- 
come excess lines only after the same has been offered to the repre- 
sentative of every company legally entered, be they board or non- 
board; the rules of the board require strict non-intercourse to be en- 
forced against all non-board agents or companies. In each instance 
there is a fine of $100 for violation, and one or two of those board 
agents controlling large lines are now trying to figure out ‘‘where 
they are at.” 

Manager J. N. Harris, who recently took temporary charge of the 
compact here, succeeding Manager W. C. Nelson, is doing splendid 
work and rapidly bringing order out of chaos in the reconcilement 
of many heretofore hostile elements. It is hoped that he will be 
retained in the position, being evidently the man for the place. 

We learn that Special Agents E. B. Keeling, of the Queen; F. O. 
Hawkins, of the Phoenix of London; J. B. Ross, Greenwich; R. A. 
Hancock, London and Lancashire, and others have been here re- 
cently, en route to Baton Rouge to get a thorough understanding of 
the workings of the new laws from the officials there, and incident- 
ally to look into the local situation. IRREGULAR. 

New Or.eans, La., September 17. 


OREGON. 


[From Our Own CORRESPONDENT. ] 


Life insurance business in this bailiwick is good, away ahead of last 
year, or several years, for that matter. I estimate that the year will 
show an increase of not less than fifty per cent over that written during 
1897. The Phoenix of Hartford and the Union Central of Cincinnati have 
both entered this State for business. 

Portland has no underwriters’ association, and while the writer has 
endeavored to stir up the spirit there has been thus far not enough of it 
to bring the matter to an organization. There exists in this place but 
little of the fraternal spirit usually found among insurance agents, and 
the prospect of an early organization for mutual protection and helpful- 
ness is not flattering. I believe that with a good active association there 
would be more business written and less ‘‘cut-throat’’ competition than 
now, and the general results alike beneficial to all. This go-it-alone 
scheme is resulting in a great deal of rebating, and for such there ought 
to be a special inferno, for a man who will resort to this to get business 
is neither a man nor an insurance agent, but rather a sort of a land pirate, 
who has not tact or ability enough to get business, so is obliged to buy it 
with a weapon that no honest man will use. ‘‘The other agent will give 
me a better deal than you’”’ is the usual expression one hears during the 
course of his soliciting. Still I am bound to say that most people who ply 
the insurance business are, in the main, honest, and while they some- 
times ‘‘rebate,’’ yet are, at least to some extent, excusable, in that the re- 
bater will insist on remaining in the land, and up to this time the laws 
and the companies themselves have been unable to rid the country of 
them. 

I do not want to be construed as saying it is honest, for it is not, and 
the man who lives in the middle of the road and keeps his skirts clear of 
this practice will be found doing business when the other fellow is long 
since gone the way of all failures, in the insurance graveyard. If there 
was ever a business in which a man could not afford to be anything but 
honest it is in the insurance, and these are those who live and prosper, 
and are found among the gray agents of the various companies. 

Large policies are not frequently written in this district at this time, 
and the agent has to be content with smaller premiums and corresponding 
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The average citizen is as yet too close in touch with the 
late ghost ‘‘hard times,’’ but with the great crops with which we are 
blessed this season and last there is reason to believe the tens and twen- 
ties will again adorn the books of the solicitor with greater frequency than 
for some time. 

Portland is especially favored in that it is not only the great financial 
cenre of the Northwest, but the greatest shipping point on the Pacific 


commissions. 


coast, and in this I refer especially to the item of grain. During the past 
year the amount of grain shipped to the foreign ports has been very great, 
in fact, more than from any two ports on the coast, and running up in the 
tens of millions of bushels. This alone means much to finances of the 
city and surrounding country. 

Coming back again to the subject of insurance, this great question of 
grain shipments and the natural result in dollars and cents means a cor- 
responding increase in the volume of written life insurance. This year 
then will nearer approach the amount of business done by the various 
insurance companies during the earlier nineties. 

Losses have neither been frequent nor large thus far this year. If I am 
not mistaken the ten-thousand-dollar loss recently paid by the Pacific 
Mutual Life is the only one of that amount paid in Portland this year. 
This does not mean that there are but few of the larger policies in force, 
for there are a number, mostly taken some time since, but that people over 
here are a little longer lived than in some other parts of Uncle Sam’s 
domain. This brings us to the cause, and it is none other then the un- 
limited supply of the best drinking water on earth. Brought, as it is, in 
mains forty miles in length from away up on the side of Mt. Hood, and is 
none other than pure snow water from ‘‘above the clouds,’’ there is no 
reason why this water is-not, as it is, the best in the land, and conducive 
to longevity. This is a subject for investigation for life insurance com- 
panies, and they might find food for thought in it. Some people here are 
somewhat prone to say that the insurance companies could without loss 
reduce the rates for Portland citizens. It is a fact, however, the death 
rate for this city was cut right in two with the advent of this mountain 
water, and is now only a little less than six to the thousand, which will, 
I believe, place us in the healthiest city in the land, and who shall deny 
this? Health officers never issue manifestos, ‘‘boil your water before 
drinking.’’ No need of that here. SIERRA. 

PORTLAND, ORE., September 20. 





BUFFALO. 


[From Our Own CorrESPONDENT.] 


The long-pending case of the stockholders of the Erie County Mutual 
Fire Insurance Company against the new stock company that was organ- 
ized out of it has at last been decided against the plaintiffs. Judge Spring 
holds that the stockholders have no rights in the new company’s funds, 
that is to say, in the surplus of $250,000 or so that existed when the re- 
organization was effected. This, in spite of the showing, or the effort to 
make the showing, that nearly all the stockholders in the mutual com- 
pany were frozen out and a favored few were permitted to take stock in 
the new Erie company. This appears to be a new decision, no precedent 
for it appearing. The plaintiffs declare that they will carry the case to 
the Court of Appeals before they will yield. 

The war between the board of fire underwriters and the non-board 
agencies, really the American of Philadelphia, has not been made the sub- 
ject of further action on the part of the board. The committee that was 
sent to New York by the board to confer with the State office of the 
American is convinced that the company wishes to return to the board but 
it made the mistake of supposing that the board was so eager to receive 
it that it would make any sort of concession, and so demanded the earth, 
which the board was not prepared to give. Though the rule is unwritten, 
it is to the effect that no quarter be given or taken in either case. Still 
the board feels that the moral effect of the expedition was good, and that 
the American will eventually return to the board. The local situation is 
about as bad as it can be, but the agents are much encouraged over the 
recent proceedings in New York, and believe that if an understanding can 
be reached there it can be here. 

The agents connected with the shipment to New York of the $200,000 
worth of flour damaged in the burning of the New York Central’s lake 
warehouse are much pleased over the outcome so far. This flour was 
already billed through, so that neither freight nor inspection costs the 
companies anything. The owners of the flour asked that about $160,000 
be paid on it, and that it be left in their hands. Instead, the full value 
was paid, and the companies took it. They now find that most of it in- 
spects dry and uninjured, and the saving promises to be large. The 
principal risk was taken by the Liverpool and London and Globe, over 
$40,000. 

The fire board still declines to consider the application of C. Lee Abell 
for membership. He is the agent of the German of Freeport, but is an 
elevator owner, and the rules of the board exclude business men. 

The prominent fire insurance firm of Williams & Mitchell dissolved this 
week. Gibson T. Williams continues the business, and Charles E. 
Mitchell retires. It was reported that Mr. Mitchell was likely to enter 
into partnership with another agent in the vicinity of the old office, but 
this appears not to be the case. 

E. F. Walsh has taken a second agency in the Spring Garden Fire Com- 
pany, and joined the fire board. He was formerly a clerk to the receivers 
of the Bank of Commerce. His office is in the White building. 

Losses on the lakes continue to be light, both on hulls and cargoes. 
September is often one of the most disastrous months, but it has been very 
mild this year. CATARACT. 

BUFFALO, N. Y., September 27. 





—Richard S. Way, an agent of the John Hancock Mutual, at Providence, 
R. I., has been convicted of embezzlement and fined $20 and costs. As he 
has no money, he will be compelled to work out the amount in prison at 
the rate of 25 cents a day. 
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COMMUNICATION. 


Foreign Reinsurance Companies. 
{To tHE Epitror oF THE SPECTATOR.] 

The numerous applications of foreign fire insurance companies to do 
business in the United States, prompted by the recent laws passed by 
Massachusetts, Wisconsin and Louisiana, prohibiting reinsurance in non- 
admitted companies, bring up some interesting questions for our insurance 
commissioners to solve, the result of which is being watched by insurance 
men generally with much interest. The questions involved are as follows: 

First—What reserve fund will be required for unearned premiums on 
all risks in the United States, whether written through treaties made 
here or abroad? 

Second—What reserves will be required beyond the deposits and un- 
earned premium fund for outstanding losses, commissions on uncollected 
premiums, etc.? 

Third—Will credit be allowed these companies for reinsurance ceded by 
them to other companies not represented in the United States? 

Fourth—Will companies be compelled to confine themselves to one class 
of business here and to cancel arrangements they may have covering 
other classes before being admitted? 

Fifth—If a reinsurance fund is required only sufficient to protect Ameri- 
can business written through contracts negotiated here, whether, in the 
event of the failure of any of these companies, a foreign company admitted 
to do business in the States and holding a treaty negotiated abroad would, 
through its American branch, have any claim upon the funds deposited 
here for the protection of policyholders? 

It is comparatively easy for a foreign company to deposit half a million 
dollars here, but, with an enormous liability for unexpired American risks 
already on its books, it may be more difficult to bring, in addition, suffi- 
cient funds to cover the pro rata unearned premium reserve required by 
the laws of the States. Particularly will this be so if a considerable 
amount of reinsurance has been effected by any of these foreign com- 
panies in other companies not represented in the States. 

It cannot be denied that insurance men generally are adverse to having 
a large influx of foreign capital come here in the present disturbed and 
overstocked condition of the markets. It is the general feeling, however, 
that in spite of the effect that the additional competition may have, it is 
better to have these companies subjected to American laws and regula- 
tions, including reserve fund restrictions, than to submit to the depletion 
of local markets by the practice that has become so general on the part 
of some of the large companies of writing several times their limit and 
feeding the surplus, amounting to millions of dollars annually, to com- 
panies that are under no American laws and members of no American 
underwriting associations. METROPOLIS. 

NEw YORK, N. Y., September 26. 





Fire Protection of Springfield Ill. 


[To tHE Epitor oF THE SPECTATOR.] 


For additional fire protection in our city the city council has passed an 
order, which was approved by the Mayor, which provides for the erection 
of three new engine houses; also the purchase of two first-class steamers, 
two chemicals and three hose carriages. Our total apparatus will then 
consist of six steamers, four chemical engines, seven hose carriages, one 
hook and ladder truck, and one aerial truck. Total number of paid fire- 
men to be sixty. 

The waterworks department has connected the down town mains with 
a twenty-four-inch feed pipe, and a direct pressure is maintained till mid- 
night from 5 o’clock in the morning, while a signal is sent to the water- 
works in case of a large fire after midnight, and direct pressure can be 
had in a few moments. These much needed improvements have been 
hastened to completion by the annexation of suburbs to the city of Spring- 
field. We have now a city of 42,000 inhabitants and twelve square miles. 
The suburbs annexed consist of North, South and West Springfield and 
Laurel. Water mains have been extended; also fire alarm boxes to this 
new territory. 

The city is now being rerated by the Illinois State Board, and a stamp- 
ing secretary will be appointed by the local board. Very truly yours, G. 

SPRINGFIELD, ILL., September 20. 
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INDUSTRIAL INSURANCE. 





[Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in ccrnection with industrial insurance.] 


—Sun Life has transferred Assistant Superintendent Hull from Mt. Ster- 
ling, Ky., to Chicago. 

—Albert H. Fisher, of Cambridge, Mass.; an agent of the Metropolitan, 
has been fined $50 and costs for embezzlement of the company’s funds. 

—The Prudential building in Atlanta, which was commenced about a 


year ago, will be ready for occupancy in December, and is already about 
one-fourth rented. It is one of the finest office buildings in the South, and 
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will serve to keep the Prudential prominently in the minds of Atlanta’s 
citizens. 

—Chicago No. 2 of the Prudential holds the baseball championship 
among that city’s districts, having won two out of three games from No. 3. 


—Ardmore, Pa., has been made a detached assistancy by the Prudential 
and is in charge of Assistant J. Cohlberg, of the Manayunk superin- 
tendency. 


—F. G. Harvey has been transferred by the Prudential from Cleveland 
No. 1 to Boston No. 2, succeeding C. G. McAron, who takes a district in 
Philadelphia. 


—On Sept. 22 the Pittsburg staffs of the Metropolitan Life dined at the 
Duquesne House and listened to speeches from Messrs. Hegeman, Gaston 
and cthers from the home office. 


—D. C. Schreck, having resigned as superintendent for the Prudential 
at Wilmington, Del., has been succeeded by C. N. McGahey, promoted 
from assistant at Philadelphia No. 2. 


—The New Orleans staff of the Life Insurance Company of Virginia are 
making things lively as usual in the Crescent City, and intend to lead all 
the company’s districts in results for 1898. 


—The ‘National Advertiser’ is authority for the statement that the 
New York Life will pay $1000 for a design for an advertisement which will 
surpass that of the Prudential—the famous Rock of Gibraltar. 


—J. L. Adams, secretary of the Sun Life of America, attended the com- 
missioners’ convention at Milwaukee and stopped in Chicago on his way 
back. The company will soon open a second district in that city. 


—John A. Applegarth, an agent of the Prudential in Baltimore, is 78 
years old and has just completed fifteen years of service with the company. 
For an old hand, Mr. Applegarth is doing very well indeed. His collec: 
tions are above 98 per cent, and he is steadily making increase. Men of 
40 and 50 years his junior could not do better than emulate him. 


—The staff of Superintendent William Thornton, of Lowell, Mass., rep- 
resenting the Metropolitan Life, had an enjoyable outing on the 15th inst., 
winding up with a dinner. Among the speakers were Superintendent of 
Agents Killington, from the home office; Jchn M. Crane, from Boston; 
Superintendent -Ryan, of Lawrence; State Senator Putnam, and the Revs. 
Burke and Matthews. 


—wW. Grummett, formerly district superintendent of the Metropolitan at 
Joliet, Ill., has been transferred to the Columbus district, and Charles H. 
Ryan has taken charge of the work at Lawrence, Mass. Mr. Grummett 
made an enviable record at Joliet, and has already taken hold of the work 
in Columbus with vim. While the boys regretted to lose Mr. Ryan, they 
are especially well pleased with their new superintendent. 


—Superintendents, assistants and agents to the number of 144 met at 
the Denison House, Indianapolis, on the 1®th inst., to greet President 
Hegeman, of the Metropolitan. Second Vice-President George H. Gaston, 
Manager Frank O. Ayres, of the intermediate branch, and Charles D. 
Logan, superintendent of agencies, ordinary department, were also pres- 
ent. The speeches were all attentively listened to and the officers were 
assured that all’s well in Indiana. 


—The Economic Insurance Company of America, with head offices at 
Wilmington, Del., commenced business on Sept. 1, as the successor to the 
Economic Mutual Life Association of the same city. The company will 
write industrial business and has a capital of $100,000, of which $25,000 is 
paid in. Its directory includes a number of prominent Delaware people, 
among them being the Hon. George Gray, United States Senator and mem- 
ber of the Peace Commission, and Alexis I. Du Pont, of the famous powder 
manufacturing company. The officers of the Economic are Peter J. Ford, 
president; David Lindsay, vice-president; Peter A. Horty, secretary and 
treasurer; Dr. M. J. Hughes, medical director, and T. F. McEvilly, super- 
intendent. 





NEWS OF THE WEEK. 


Fire Underwriters Association of the Northwest. ~ 
[SpectaL TO THE SPECTATOR.] 

CHICAGO, September 27.—An exceptionally large attendance greeted the 
twenty-ninth annual meeting of the Fire Underwriters Association of the 
Northwest at the Auditorium Hotel this morning, and the general atmos- 
phere gave ample evidence that there is no diminution of interest in the 
cause for which this famous association stands. After the usual routine 
business, President Lenehan read his address, wherein some touching re- 
marks were made with respect té the deceased members—E. L. Allen, W. 
E. Clifford, A. J. Cramer, S. H. Southwick, and F. Van Voorhis. Charles 
Janvier, president of the Sun Mutual of New Orleans, followed with the 
annual address, which was distinguished for its choice language and 
graceful style. Mr. Janvier gave a new force to simple proverbs, and in- 
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vested many first principles with a new charm. He deprecated the greed 
exhibited by so many companies, and took pains to draw a moral, from the 
fable of the Lion and the Mouse, which it would be well for New York 
and Chicago to also heed. The morning session closed with a sparkling 
kindergarten lecture by Wellington R. Townley of St. Louis, special agent 
of the British-American and Western of Canada, the subject being ‘‘Gold 
Bricks in Fire Insurance.’”’ Mr. Townley exhibited a ‘‘gold brick of com- 
merce,”’ loaned him by the Kansas City chief of police (for illustrative 
purposes only), and also four bricks of graded sizes labeled to represent 
the styles usually worked off by the locals upon the specials. Number 
one was styled ‘‘Eastern competition;’’ number two, the ‘‘Chicago broker;”’ 
number three, the ‘“‘other fellow,’’ and number four, the ‘“‘mutuals, Lloyds 
and wildcats.’’ The gold brick most commonly used by the managers 
was said to be the order to ‘‘protect our business.’’ Mr. Townley made a 
hit by quoting as their motto, ‘‘Sufficient unto the day are the receipts 
thereof,’ in speaking of the ephemeral class of companies seeking en- 
trance into the regular agencies. 

The afternoon session opened with a chaste paper by Prof. H. H. Rass- 
weiler of Chicago, State agent of the Insurance Company of North Amer- 
ica, his subject being ‘“‘The Ethics of the Field.’’ In pointing out the 
qualifications of the ideal special agent, Mr. Rossweiler naturally aimed 
high, and it is not believed that any of those present could have scheduled 
up to the standard without being charged for various deficiencies, 
although George W. Hayes, Jr., thought that Mr. Rossweiler himself 
aimed to carry the ideal into daily practice. W. D. Van Dyke, an able 
attorney, of Milwaukee, read an excellent essay on ‘‘Fire Insurance in its 
Relation to the Public,’’ in which he cleverly posed as judge in the old 
familiar case of the insurance companies versus the people. Mr. Van 
Dyke thought there was fault on both sides, but that the people were not 
quite as bad as the companies were apt to paint them. The rate or 
method of taxation as applied to companies he deemed of no serious im- 
port, inasmuch as the companies were necessarily made involuntary tax- 
gatherers, and in the last analysis recovered the tax through the media 
of their insurance charges. A. E. Pinckney, Judge Eugene Cary and 
Charles Janvier discussed Mr. Van Dyke’s paper, and rather objected to 
the justification of the theory whereby the companies were made to do 
tax collecting, even in a general way. Mr. Van Dyke also defended re- 
taliatory legislation, especially as exemplified by New York in the case 
of Prussian companies, and pointed out that taxes for support of the fire 
departments and fire patrols were in reality but a return to the primitive 
plan engaged when each insurance office maintained its own fire ex- 
tinguishing or protective service. F. C. Oviatt of The Philadelphia In- 
telligencer gave the benediction in the. shape of a short and crisp paper 
about the ‘‘Fieldman, as Seen by the Outsider.’’ His remarks abounded in 
good advice to managers, and was, in the main, an earnest plea for invest- 
ing the fieldman with authority to deal in executive fashion with many of 
the details of the business. Mr. Oviatt pointed out that in New England, 
as well as in the field supervised by the South-Eastern Tariff Association, 
the details are managed by the special agents without friction, while in 
the West the managers seek to do all the bossing, with the result that 
the machine does not run smoothly, or, at any rate, makes so much noise 
that the public is kept in a continual ferment, hostile legislation incited, 
and a larger non-union element developed than in any other part of the 
country. 

The programme this year was shorter than usual, in order to admit of 
more discussion, but it seems difficult to interest the newer members in 
the value of ‘“‘talking back.’”’ Speaking generally, discussion is practically 
discouraged by the fact that all remarks, however awkward or trivial, are 
taken down by the stenographer and preserved in the archives of the 
association, and while there are many who could and would contribute 
ideas of value, they are deterred from “speaking up in meeting” through 
their natural unwillingness to have random shots preserved in cold type. 
To-morrow we shall have papers from Charles Reekie of the Detroit Fire 
and Marine, F. H. Wentworth of the Chicago Electrical Bureau, Hon. Jas. 
H. Eckels, president of the Commercial National Bank of Chicago, and 
the Hon. W. A. Fricke, insurance commissioner of Wisconsin. A ban- 
quet in the evening will serve to put a festival finish to one of the most 
interesting meetings ever held by the association, despite the fact that an 
evening paper, in producing the alleged faces of President Lenehan, Sec- 
retary Wagner and Treasurer Kelsey, evidently got hold of the cuts of 
some Southwestern train robbers. 


ANNUAL ADDRESS BY CHARLES JANVIER. 


Mr. President and Gentlemen of the Fire Underwriters Association of the 
Northwest: The business in which we are engaged is one whose im- 
portance to the financier, the capitalist, the merchant, and the working- 
man cannot, by any extravagance of language, be overestimated. While 
almost unknown prior to the last century, it has made such gigantic 
strides in this, that it has become not only a necessity of trade, but an 
essential factor in the progress and development of the civilized world. 
Imparting stability to the value of property it is also the prop which sup- 
ports commercial credit. It has made possible those wonderful and mag- 


nificent triumphs in every avenue of trade and industry which the splendid 
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ability, the unresting energy and the indomitable pluck of the American 
business man have won, and which have enabled our glorious country, in 
peace as well as in war, to take and to maintain a foremost position 
among the nations of the world. 

‘“‘Peace hath her victories 

No less renowned than war’’— 
but without the victories of peace there could have been no victories of 
war. 

Fire insurance has afforded to commercial, financial and industrial 
energy and enterprise the same encouragement and support which the 
diffusion of knowledge and the expansion of civilization have received 
from the art of printing—that art preservative of the arts. When a proper 
appreciation is had of the far-reaching importance of this business, and we 
realize how much its successful operation must depend upon securing and 
retaining the unqualified confidence of the people, the question which 
naturally suggests itself to the inquiring mind is whether it is being 
conducted in such a manner as to expand its capabilities, enlarge its yse- 
fulness and strengthen its hold upon public esteem. 

There is room for apprehensicn that such an inquiry would, in all prob- 
ability, lead to a conclusion from which those charged with the manage- 
ment of the business could extract little warrant for the indulgence in 
self-congratulation, and which moreover, if fully understood and appre- 
ciated by the public, would not be likely to impart new vigor to that con- 
fidence which censtitutes the vitalizing principle of the whole system. 
No searching inquiry, however, is needed to reveal the fact that the con- 
ditions which surround and confront the fire insurance business of this 
country threaten developments which must, in the near future, bring ili 
to all and good to none. Afid these conditions have been provoked by the 
arrogant selfishness cf some and the insidious disloyalty of others, both 
inspired, encouraged and sustained by that omnivorous greed for volume 
of income, which appears to have banished from the philosophy of the 
average modern underwriter, that old-fashioned, but none the less good 
and wise maxim, ‘‘Live and let live,’’ and substituted in its stead the 
doctrine of each for himself, and the devil take the hindmost. It is said 
that each man secretly believes all men to be mortal but himself, and no 
doubt each fatuous manager cherishes the fond idea that he will be able 
to save his bacon, and that it is the “‘other fellow’’ who will fall into the 
clutches of the devil. 

This aggrandizement of self and consequent belittling of the ‘‘other 
fellow”’ lies very close to the root of nearly all the ills which threaten the 
prosperity of our business, and as Lucifer fell through pride, I fear me 
much that several bright lights which now so brilliantly illumine the 
underwriting firmament will some day be summarily snuffed out through 
self-conceit. An occasional study of the beautiful moral conveyed in that 
most excellent fable of the Lion and the Mouse, might do much to avert 
so inglorious an ending, and would not fail to be productive of great in- 
dividual profit, as well as of incalculable good in general. To underrate 
your adversary’s ability and to overrate your own, to consider the ‘‘other 
fellow”’ a fool and to act in accordance with that idea is not only exceed- 
ingly unwise, but unfortunately the consequences of such a course, with 
the same impartiality which marks the fall of the dew from heaven, in- 
jures the just and the unjust alike. 

Mutual concession is not only the price of domestic happiness, but of 
business success as well. Independence in the abstract may furnish the 
theme for the rhapsodies of the poet or the vapid periods of the dema- 
gogue, but in the concrete it has no existence, for so long as the human 
race retains its gregarious characteristics, so long will its members be 
dependent one upon the other. The effort of dogmatic selfishness to re- 
nounce this natural dependence and assume unnatural independence 
simply results in unsettling the equilibrium, in transferring an additional 
load to shculders already burdened, and in evading compliance with the 
divine injunction that we should bear one another’s burdens. The arro- 
gant boast of independence usually proceeds from mean and petty spirits, 
who in public grandly lord it over their unhappy subordinates, but pri- 
vately cringe to those who possess the power to benefit or injure. In no 
pursuit or business is there less room for the hypocritical and egotistical 
assertion of independence than in a business where unity of action is so 
necessary, not only to its own prosperity and that of those directly con- 
cerned in it, but to the fair and honest treatment of the public. I know 
of no language sufficiently severe to properly stigmatize those so-called 
independent underwriters who skulk on the outskirts of tariff associations 
and take advantage of that good judgment which prompts the companies 
maintaining these associations, to prefer the lesser evil of piratical depre- 
dation to the greater evil of general demoralization. The pretense of 
superior knowledge and experience assumed by these people is hollow and 
hypocritical, for they fully realize that their ability to secure the rates 
which their pretended superior knowledge and experience indicate as 
being necessary to adequately provide for the liability assumed, depends 
absolutely upon the circumstance that the great majority of the com- 
panies believe in co-operation, and sc believing, maintain tariff organiza- 
tions. 

INDIVIDUAL INDEPENDENCE AND CUT RATES. 

It may only be a remarkable coincidence, but it is nevertheless a fact, 
that the rates accepted by these alleged independent operators, and which 
it is presumed accord with their judgment, are sometimes the same, gen- 
erally a few points lower, kut never higher than those fixed by the tariff 
associations and demanded by their membership. If during the existence 
of the demoralization which impoverished the Pacific Slope, and that which 
has been raging in New York, the rates accepted by these independent 
operators were those which their judgment suggested and their expe- 
rience confirmed they have been flagrantly guilty of extortion during the 
period when tariff associations existed, for during that period they de- 
manded and received higher prices for the same quality and quantity of 
indemnity. So they have been guilty either of piracy upon those with 
whom they should have acted in harmony and concert, or they have 
knowingly and wilfully deceived and wronged the public by demanding for 
their indemnity a price far in excess of what they knew the true value to 
be, and I care not upon which horn of the dilemma they may be impaled. 

The theory which is so often advanced that the price of fire insurance, 
like the price of cotton, of sugar, or of flour, should be regulated by the 
operation of the laws of supply and demand proceeds from an erroneous 
conception of the fundamental principle of the system. Indemnity is not 
a tangible something which is either manufactured or produced by the in- 
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surance companies at a certain cost, or purchased by them at a certain 
price, to be resold at another. The business is simply and solely one of 
collection and disbursement, the sum of the collection being determined 
not by any increase or decrease in the demand, nor by any scarcity or 
abundance of the supply, but by the approximated sum of the anticipated 
disbursements. The mission and the business of insurance companies is 
merely to collect from the many a tax sufficient to compass three pur- 
poses: First, to indemnify those who suffer loss; second, to pay the ex- 
penses incurred in the collection of the tax and its distribution; third, to 
return to the capitalist, whose money has been hazarded to immediately 
supply any deficiency between the sum collected and the sum disbursed, 
a fair return upon his investment. Anything collected in excess of the 
amount required to accomplish these three objects is an unjust and 
unnecessary burden upon the public, and any excess in the disbursements, 
though temporarily supplied by capital, is a debt due by the people which 
they must pay sooner or later in some shape or other. 

To ascertain with any degree of accuracy—with any degree of fairness 
to the public and of safety to the business—what the sum of this tax 
should be, is a task which is by no means easy, and requires in its satis- 
factory accomplishment the combined application of sound judgment, 
practical experience and unselfish integrity. Individual experience is 
generally misleading, and is seldom sufficiently comprehensive and ex- 
tended to furnish the data for reliable averages. It is only by accumu- 
lating and uniting the experience of.the many that results can be reached 
which would afford justice to the companies and the people alike. And 
there is no other way of accumulating and joining this experience in such 
a manner as to insure the maximum of benefit to all concerned than 
through the medium of co-operation, entered into with sincerity of pur- 
pose and maintained with earnest and hearty loyalty, between all those 
engaged in the business of fire insurance, whether as officers, managers or 
agents. 

Co-operation is not only essential to the prosperity individually and col- 
lectively of those actively engaged in the business, to the protection and 
fair remuneration of the capital involved, and the consequent expansion, 
progress and welfare of the business itself, but it comprehends a purpose 
broager and more far-reaching than any of these. It comprehends the 
ability to effect a betterment in physical conditions, which would neces- 
sarily lead to diminution of the waste by fire and a safe and certain 
reduction in the tax the people have to pay for indemnity. Co-operation 
among insurance companies, if honest, sincere and thorough, must prove 
of the greatest benefit to the public, and while I am opposed to that 
spirit of demagogic paternalism which finds its most pernicious expression 
in the laws designed to regulate the business of fire insurance, still if we 
must be plagued and oppressed with such legislation, I would suggest to 
the ambitious lawmakers of the various States that the interests of the 
people would be vastly better served by the enactment of a statute which 
would compel thorough co-operation among insurance companies, making 
breaches of good faith, either misdemeanors or felonies (the latter pre- 
ferred) than in adding to or maintaining those anti-compact and anti- 
trust laws, which disfigure the statute books of so many of the alleged 
enlightened States of the Union. 


CO-OPERATION A NECESSITY. 

While the great majority of the insurance companies have the courage 
of their convictions, and by the formation and maintenance of tariff asso- 
ciations give form and substance to these convictions, yet the egotistical, 
narrow and insincere attitude of some makes it impossible either for the 
companies or the public to realize the full benefits which would result from 
universal and unlimited co-operation. For, unfortunately, imperfect and 
limited co-operation can only yield limited and imperfect results. The 
power of unanimity is absolute, and if the insurance companies of this 
country would sink their petty differences, rise superior to the prompt- 
ings of narrow egotism and unite in unanimous co-operation, a condition 
would soon be created whose description at this time would be regarded 
as the vain and idle fantasy of an exuberant and dream-dipped fancy. 
Perhaps, when the sun of the millennium will have ushered in the prom- 
ised era of peace, of good will and of happiness on earth—when “‘tears 
shall be changed to smiles and groans to joys’’—the happy underwriters 
of that period may be blest with such a condition, but as far as my 
prophetic vision can pierce the darkness of futurity I can see nothing to 
inspire the hope that the present sojourners on this earth have been pre- 
destined to any such propitious fate. It is our unhappy lot to have to 
deal with rough and practical facts, and not with roseate day dreams. 

But because unanimity cannot be secured is no reason why, with the 
means at our command, we should not attain results commensurate at 
least with our powers. That we do not must be conceded, and the con- 
cession reflects little credit either upon our ability or our sincerity. Our 
tariff associations do not possess the vigor they should enjoy, and which 
is necessary not only to longevity, but to the satisfactory prosecution and 
accomplishment of the object of their creation and maintenance. It has 
been stated that the main cause which impairs the integrity of tariff asso- 
ciations and often leads to their disruption, is a desire to do too much, 
and I believe that the statement can be successfully sustained. Few men 
are acquainted with the secret of wielding power in such a manner as to 
increase rather than diminish it, and the fact that the power of our asso- 
ciations so often grows less the more it is exercised is due to the circum- 
stance that as the world is made up of all kinds and conditions of men, so 
does the membership of a large and important organization include many 
men who are not only unacquainted with the secret of exercising authority 
successfully, but are too intolerant to yield to the judgment of others, 
who magnify the motes of their own creation into beams of ‘colossal pro- 
portions, and invest the most minor and insignificant details with all the 
pomp and circumstance of fundamental essentials. One unnecessary and 
irritating exaction is soon followed by another. They rapidly accumulate 
and soon create conditions which provoke insidious disloyalty or open re- 
bellion, and the energy and talent which should be devoted to progressive 
effort must be expended in checking the spread of disaffection by arresting 
the one or quieting the other in such a way as not to do too great violence 
to the feelings and interests of the loyal, patient and submissive members. 

The manifest inequalities in the construction and application of our 
rates give rise to many of the ills which beset tariff organizations and 
cause them to stand, as it were, in jeopardy every hour. Rates should be 
so adjusted as to afford a fair reward tothe intelligent efforts of good 
judgment and fair business ability,and not keyed up to a pitch which must 
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yield large profits, no matter what the business management may be. It 
should not be the aim, nor should the effect of tariff organizations be to 
discount ability and place mediocrity on the same plane with genius, for 
genius, which has been aptly described as mainly an affair of energy, will, 
especially in our business, rise superior to such conditions, no matter how 
tightly may be drawn the bonds which tie it to earth, and will assert its | 
supremacy, even if it should be necessary, in the effort to quietly sacrifice 
a slice of the rate. 


THERE ARE NO “‘PREFERRED RISKS.”’ 


We often hear a good deal said about ‘‘preferred business,’’ and we sel- 
dom stop to think that this must be a misnomer or else injustice is being 
glaringly done to somebody, for if the rates are properly and fairly ad- 
justed how can there be such a thing as “‘preferred business?’’ One class 
of business should not be any more desirable than another, and the rates 
fixed upon one class should not permit of a larger ratio of loss or a greater 
ratio of expense than the rates upon the other classes can afford. Robbing 
Peter to pay Paul is not only unjust and dishonest, but it is extremely 
unwise. The existence of any preferred classes necessarily leads to a 
struggle for them, and in the struggle excess commissions are paid. The 
payment of excess commissions brings about an irregular reduction in 
the rates througb rebates to those happy owners of ‘‘preferred business’’ 
who are informed and have the courage of their information. These in- 
equalities and irregularities are largely, if not entirely, due to the imper- 
fect system of rating at present in vogue, and which must, sooner or later, 
give way to some method more in consonance with the magnitude and im- 
portance of the interests involved. 


POSITION OF LOCAL AGENTS. 


The manner in which the influence of the local agent has been gradually 
discarded until it has either been reduced to a negative quantity 
or been forced into quiet, though effective, antagonism, and the 
ungenerous treatment to which he has been subjected by being con- 
sidered not as an individual, but as the component part of an average, 
have deprived our efforts to maintain tariff organizations of the support of 
a most valuable ally. The local agent is to the insurance company what 
the roots are to the tree. Injure and maltreat the roots and the tree will 
suffer, no matter how much attention and care may be given to the trunk 
and the branches. Depreciate the importance of the local agent by strip- 
ping him of those privileges and prerogatives, whose deprivation reduces 
him to a simple machine for gathering premiums—wound his sensibilities 
by writing. a risk in his territory for some persuasive broker and accentu- 
ate the offense by inditing a spread-eagle letter conveying a check for 
five per cent commission—impair his efficiency and blunt the edge of his 
enthusiasm by creating additional competition for him in the appoint- 
ment of other agents in his town—arouse his resentiment by constantly 
reminding him, more in deed, perhaps, than in words, of the inherent 
turpitude of human nature, and the necessity of maintaining some bell- 
punch system to prevent the human nature part of himself from yielding 
to temptation—destroy his sympathetic interest in the company’s fortunes, 
by showing an indifference approaching almost, if not quite, to contempt 
for his opinions and his judgment, and you will have succeeded in doing 
for your company what the arboriculturist would do for his tree if he de- 
stroyed its roots. In point of character and standing, the local repre- 
sentative of an insurance company should be the peer of his principal. If 
it be true that evil communications corrupt good manners it is no less 
true that an unworthy representative drags down his principal, in public 
estimation, to a level with himself. There was a time when, in the selec- 
tion of their agents, insurance companies gave much heed to personal 
character, and did not wittingly assume the extra and special hazard of 
committing their interests and intrusting their good name to a bankrupt 
in reputation. Once selected, the local agent became the trusted and 
honored representative of his company, and, being a man of character, he 
fully appreciated the responsibilities attached to his position, and was 
alike loyal to his principal and faithful to his trust. Vested with the 
necessary authority to exercise unhampered and unrestrained those dis- 
cretionary powers whose proper exercise is essential to the success of the 
business, and which often demands an intimate knowledge of local condi- 
tions and environments which a stranger or even a casual and transient 
sojourner cannot be expected to possess, he must have performed his part 
with some talent and judgment for the period when it was the fashion to 
do these things,, was a period of order and of profit. Tempora mutantur— 
we change with them, and some epigrammatic philosopher has observed 
that man is always a little worse than the times. 


UNQUALIFIED AGENTS. 


The greed for volume of income, coupled with the collateral ambitious 
craving to outstrip and distance the “‘other fellow’’ in the race, has led to 
a lowering of the standard and reputation, character and ability, wield an 
influence in the selection of local agents entirely secondary and subsidiary 
to the faculty for getting business—a faculty which, like charity, is made 
to cover a multitude of sins. 

And it is to the energetic practice of this faculty that we are indebted 
for the introduction of those innovations, which, being invarid@bly uni- 
lateral in character and effect, have worked most serious injury to the 
best interests of the business. The reckless and indiscriminate appoint- 
ment as local agents of persons of little responsibility and no experience, 
simply because they promised to develop into good “‘getters’’ of business, 
has brought a regretable, but unavoidable, change in the relationship 
which should exist between agent and company. For the new order of 
agents, being moved by no loftier ambition than the desire to make all 
they can out of the connection, and firmly believing in the doctrine that 
the end justifies the means, are ready to employ any methods their in- 
genuity can devise, and the more or less elastic tolerance of their com- 
panies will stand to effect their purpose with the least trouble and incon- 
venience, and in the most expeditious manner. Having no interest in the 
business beyond the compensation paid them, how the company may sub- 
sequently fare concerns them but little, for they know full well that with 
volume of income they can readily supply the place of any company that 
might withdraw. And the companies fully acquainted with the nature of 
the Frankenstein they have created, and appreciating the sordid ambition 
of their new kind of agents, are kept constantly on the rack in the en- 
deavor on the one hand to preserve their business from annihilation, and 
on the other to resist the urgent invitation amounting almost to a com- 
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mand to do as the others are said to be doing. They realize that a declina- 
tion will have a blighting effect upon their income—to yield will mean 
demoralization sooner or later, and demoralization will mean that the 
lessons of experience are to be cast to the winds, and the element of 
chance made the most potential factor in the determination of the ulti- 
mate result, which must be distress and perhaps ruin when the outraged 
deity of average calls for a reckoning. Having sown the wind they find it 
no easy task to change the character of the harvest which is proverbially 
said to follow such planting. 


MUTUALITY OF INTEREST BETWEEN COMPANIES AND AGENTS. 

But what is sauce for the goose has from time immemorial been held to 
be good sauce for the gander, and the dressing which will ruin one must 
undoubtedly ruin the other. If the advancement and welfare of the busi- 
ness largely depend upon the prosperity of the local agent it is equally 
certain that his fortunes will languish or flourish as the business suffers 
or prospers. There is a mutuality of interest between the company and 
the agent which, though it may be lost sight of for a time, cannot be 
wholly destroyed, and it is by the temporary overlooking and disregarding 
of this fact that the welfare of both has been injured. In the solution of 
the vexing problems which confront us the companies need and’ must have 
the hearty and loyal co-operation of their local agents, but this co-opera- 
tion they cannot expect to have unless they recognize that the golden 
rule loses its auriferous character when made to work only one way. If in 
the struggle to outdo the ‘‘other fellow’ individuals have been brought 
into the business whom it would be unwise to trust, and perhaps danger- 
ous to dismiss is no reason for continuing the injustice of bunching loyal, 
earnest and honest agents in an average lowered through no fault of 
theirs, and treating theam accordingly. Each should be dealt with on 
his individual merits. He should be trusted if worthy of being trusted, 
and confidence should not be withheld from him because some others 
would abuse it if given the opportunity. 

I am thoroughly in sympathy with the demands made by the local 
agents of this country, through their National Association, for the cor- 
rection of the abuses which have fastened themselves upon the business, 
and I sincerely trust that their efforts to eradicate the evils of ‘‘overhead 
writing’ and ‘‘multiple agencies’’—evils as insatiate as the twin daughters 
of the horse leech—will meet with the success they deserve. And the 
elimination of these abuses will exert an influence more far-reaching than 
appears upon the surface. 


CONCENTRATION AND CONSOLIDATION. 

For the tendency of the age seems to be strongly set in the direction of 
concentration and consolidation. That the time is approaching when the 
fire insurance business of this country will be concentrated in compara- 
tively few hands must be evident to those who have studied and read 
aright the foretokening signs of the times. The smaller companies are 
fated to extinction, either by consolidation or by falling a prey to the car- 
nivorous appetites of their more powerful competitors, and though the 
process may not be rapid, it will be none the less progressive and certain. 
Concentration and consolidation of insurance capital will necessarily have 
the effect of driving into other avenues of industry the great majority of 
those now deriving a livelihood from that business, and it remains to be 
seen how far the members of this majority, when they realize the fate in 
store for them, will aid in encompassing their own discomfiture and dis- 
tress. 

While the local agents are engaged in the effort to effect reforms im- 
peratively needed, and by the influence of union accomplish what it would 
be futile for individual effort to attempt, it may be well worth their while 
to consider this danger which imperils their interests, and how by their 
encouragement of the ‘Jumbo writers’? they are making the large larger 
and the small smaller, and thereby accelerating the motion toward con- 
centration and consolidation. It may well be worth their while to serious- 
ly ponder the question of how far the average local agent by starving out 
the smaller companies will hasten the fulfilment of what may be the ulti- 
mate destiny, of the business, but which it should be his interest to post- 
pone to as remote a day as possible. 

Immortality, Mr. President, is reached, perhaps, oftener through the 
agency of mere accident or casual association than acquired by individual 
exertion or commanded by individual merit. The ambitious youth who 
fired the Ephesian dome would be unknown to history had he selected 
some humbler and less. pretentious edifice upon which to exercise his in- 
cendiary propensities; had the famous conflagration which once visited 
this great metropolis been checked in its incipiency the cognomen of 
O’Leary would have had to depend for its immortality upon some other 
incident, and the name of Patterson has been rescued from oblivion only 
through the impenetrable mystery which shrouds the identity of the indi- 
vidual who once foully struck a member of that family. The pages of 
history bristle with other instances—too numerous to enumerate at this 
time—which strikingly and forcibly support the proposition I have sub- 
mitted, and to these recorded instances this day has added another. 

For the signal privilege of delivering the annual address upon the 
twenty-ninth anniversary of the Fire Underwriters Association of the 
Northwest not only confers an honor which I shall proudly cherish as 
long as my mind retains the faculty of recollection, but it insures to me 
safe and certain immortality. For no matter how unworthy of the occa- 
sion the effort of the speaker may have been—no matter how deficient in 
interest or how lacking in merit; no matter how deeply or how griev- 
ously he may have disappointed vour pleasurable anticipations, the 
effacing hand of Time will soon obliterate the impression produced, and 
all will be speedily forgotten and lost. save the link which connects him 
with the history of your grand association, and endows him with sufficient 
of your fame to save his name from oblivion. 





Death of George W. Phillips. 
THE Equitable Life Assurance Society of New York has suffered a heavy 
loss in the death on Tuesday of its actuary, George W. Phillins, at his 
home, near Princeton, N. J. Mr. Phillips was born at Salem, Mass., on 
November 27, 1827, was graduated from Harvard in 1847, and had been con- 
nected with the Eouitable ever since its organization in 1859 as its chief 
actuary. He was a charter member of the Actuarial Society of America, 
and at the time of his death was its first vice-president. Quiet and un- 
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assuming in manner, Mr. Phillips was naturally loved and esteemed by 
all who knew him, and his death will be sincerely mourned by all ac- 
quainted with him in official and private life. The Actuarial Society of 
America, which meets next week at Worcester, Mass., will take suitable 
action. 





Committees of The National Association of Life Underwriters. 
I. LAYTON REGISTER of Philadelphia, chairman of the executive com- 
mittee of the National Association of Life Underwriters, has announced 
the various committees of the association as follows: Speakers, R. E. 
Cochran, C. H. Raymond, C. E. Tillinghast, New York, and T. H. Bowles, 
Milwaukee. Finance—J. F. Makley, New York; S. F. Woodman, Boston; 
H. S. Bull, Albany, and E. D. Weeks, Litchfield, Conn. Topics—J. L. 
Johnson, Springfield, Mass.; R. A. Kendall, Cleveland; E..H. Plummer, 
Philadelphia, and D. S. Hendricks, Washington. Local associations—I. 
T. Martin, Des Moines; C. W. Rainey, Omaha, and F. A. Stolp, San Fran- 
cisco, Cal. Membership—C. W. Pickall, Detroit; J. W. Smith, St. Paul, 
and C. Angier, Atlanta. Ways and Means—W. D. Wyman, Charles H. 
Ferguson, Chicago, and J. W. Pressy, Rochester. Statistics—H. C. Ayres, 
Pittsburg; J. W. Iredell, Jr., Cincinnati, and F. M. Joyce, Minneapolis. 
Credentials—E. W. Christy, Cleveland; J. F. Habbe, Indianapolis, and J. 
A. Brown, Kansas City. Transportation—C. E. Staniels, Concord, N. H.; 
F. H. Hazelton, Portland, and B. F. Cass, New Haven. Calef cup—J. S. 
Norris, Milwaukee; T. C. Thomson, Chattanooga, and B. G. Segog, Duluth. 





The Munich Reinsurance Company. 
THE above-named company, being now an applicant for admission to this 
country, we present the following statement by its board of directors to 
its stockholders, being the latest report available: 
Seventeenth Yearly Closing of Accounts for the Period from July 1, 1896, 


to June 30, 1897: 
Profit and Loss Account for 1896-1897. 








Dr. é , Marks. Marks. 
Fire branch, including the collateral branches: 
Marks. 
Mewacession Prem ..5.'assveswsees ) ceaeee 11,500,201.42 
BPOBA REDS Se iota tc slave 6.013 'ataisie oe esininiceee 20,941,879.83 
TE86 -POPOCESBION ois:0 0'ess:asidie'so' scenes’ 6,858,655.23 
—————_ 14,083,224.60 
ARH HRB PEUE. .c.o.0sclcusisieriie's epawewnisesiens 0) saieeees 1,966,532.73 
PPCRUUIMNITESCEVE ciceresscessceceussace, _ siepeilc 9,308,716.60 
Commissions, agency expenses and 
SEPCEOR BEDE Sauk caccscacccateces” (>  seeieée 5,644,104.64 
—_———_ 42,502,779.98 
Accident and life branch: “i 
REtCOCESSION MLEMUWIMNS ciccccsecsieess saseee 433,067.51 
Payments for accident claims and 
deaths ..... pinlGSGROm a Sitamiinedicalvedels 1,515,271.53 
— 1,355,885.96 
RAE TESIIVE encicScaacnecinwiccvesesee eesws 416,806.45 
Premium reserve F 
PROMPT DERDON ie6es 346 codes secoseese 1,114,925.04 
T5COG OT OCCESION? 65 56.065 socceseewenes 159,385.57 
BEARS SM MNIOND asco. bsb.a/ aid bsaswia vei Wieinse scassine e188 2,115,230.85 
wo 3,230,155.89 
Commissions, agency expenses and 
BSROFES OF DIONE. <6.000's:cicsieicsie ois vinieginre 1,591,245.55 
—_-—— 7,027,161.36 
Marine branch: 
REMGUNANCE PREM: 6.60.60 ccccceaes . . csircws 3,079,396.14 
Wg EL MABIAS asc G5 0 bio bw 'iiers's Siatlereietesi eis ae 3,363,386.40 
BGO E PRCTOCESSIONL sciciecisss.c ne cisietnteais ae 1,619,400.10 
a 1,742,986.30 
Ia AR RRPEVE cin sci sin pcactermuceeent = sake 734,740.65 
PROMI COHOEVE: 4s cciiaiccsccsaciceneebee eer es 605,729.07 
Commissions and agency expenses... —_.... ss 478,909.53 
Beas 6,641,761.69 
Wartitent G6 “ORT WAIUES scapes cacwsciees) ~ Mswareee 41,570.00 
Expenses of administration........... re 470,920.02 
Profit: 
a. Special reserve account I os .0cscecersccscsessiee 322,257.20 
b. Boards’ and managers’ dividend account..... 241,692.90 
CC, SIDING -ARCOUIE 6.5 cnc. sicauic els: siodss nino sin'e'v'nles.s'e 625,000.00 
d. Special reserve account II............. aeesece 177,742.80 
e. Guarantee fund for capital invested in in- 
PUREE AICTIMUINES cco slesincss ssassinccdesce 300,000.00 
f. Fund for officials’ family residences.......... 40,000.00 
g. Transfer of profit for 1897-1898..............+. 7,952.12 
od 1,714,645.02 
Cr. 58,398,838.07 
Transfer of profit ex. 1895-1896.............s0006 3,359.00 
Fire branch, including the collateral branches: 
Claim: veserve Gt; TSOB G06: 60sec ccseessecccsns cee 1,907,986.06 
Premium reserve ex. 1895-1896. ........scccecceeces 7,607,658.77 
Premium income in 1896-1897...........eeeeeeeeee 34,342,621.12 ees 
: . ——_ 43,858,265.95 
Accident and life branch: 
Claim. reserve ex. 1895-1896........csscccccccccscees 363,671.43 
Premium reserve ex. 1895-1896: 
MCLE SIRMAEDTD oan shee a6 oees'o:ns 0 aise Scie 504,669.96 
Pte POE Fciie- es ole hawees een wees a 1,473,725.73 
we 1,978,395.69 
Premium income: 
PECAGRE DIMI soc s:605.9's'00s:00i0 scons ee 3,662,978.58 
AER DIGBEN: coc swe cen ocdos tae cad bhwn be 1,211,176.78 
—_—_———_ 4,874,155.36 : 
Marine branch: — — 7,216,222.48 
Claim reserve ex. 1895-1896. .......cccceseeeeeccees 379,689.00 
Premium reserve ex. 1895-1896..........eeeeeeeeeee 5 Saaeae 
Pt i i i sto] Pee eee ee eee eee ee . ; . . 
Premium income in. 1896-1897..... 6,753,309.99 
THEPORE asics Se re EL A Ae eR eee TY ee ELC 567,680.65 
58,398,838.07 
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September 29, 1898] 


Summary Balance Sheet of June 30, 1897. 


ASSETS. 
Marks. Marks. 
Bills deposited by the shareholders.......cc:csce0s ° . sevccecese 7,500,000.00 
Home values: 
German Government values ..........ceeeeeeecees 2,864,210.00 
Germom Community loane 5... cieidicicccescces 490,000.00 
a 3,354,210.09 


Foreign values: 
COMCCIINE “WOMENS 6 5 6 5.05 iis Cica caresnsencdkencons 
Community loans 
Railway priorities 


1,248,056.91 
47,229.83 
655,725.10 


cc cawintinadora sa ee ees rere 
Capital invested in insurance undertakings (ac- 


cording to article 38, b. of the Stat.).c..2205 5 se we cencne 1,829,244.10 
Loans on mortgages and other outstandings 

CUE ISAO SUA PRONE 6 65555 c cae va ck cvuensmecacercttas  * ) > seeseadaes 4,243,444.59 
Balance at banks........ccescccccccssccccsccessses «ves eeeeee 3,522,189. 80 


Balance for life imSuUrance TeSETVE....ccccccceccess _seedececes 1,608,852.70 





Outstandings with insurance companies’ agents. 9,340,355.03 

L688 GIBBS “GPOW UGs ioc. ceccccccccdarsccuseuccyis 1, 244, 891.96 
: 8,095,443.07 
URCGRONE Cl VAINGS: occacteccscauacdiacecenadecsccee’ b-' saderaged 27,167.30 
32,131,563.40 

LIABILITIES 

Sharenerdese, CAPGN ccavccccdcaccccsctenecasccoae  . | fenteaquac 10,000,000.90 
lca CONGUE oo as asacwna se ccadacscssceekacadeedian. |. Wesaglecueees 3,118,079.83 
PRGRAUNGN TEGEECE: cnc cdccccccecaccctasesavecnnseucas | <Cevsdadens 13,144,601.96 

Legal reserve fund .........sseeeeeeseeeceeeeceeees 2,250,000.00 

SQGCIAE LESCEVE ACCOUNG Lee cccccnscesceseccs ndesennc 895,915.85 

PEGG FORETVE ACCOUME: occcccccsccccccesccesieseces 1,000,000.00 

Special. reserve account. E].........ccevccccevcsees 354,084.15 
a 4,500,000.00 

Guarantee fund for capital investment in in 

SULANGE UNCOEIAIIUOE ci cccccccucccnvectecnscass) ~~ * Yodecewcuct 300,000.00 
Fund for officials’ family residences...........00+ «se neceececs 40,000.60 
Pension fund for officials of company.........++. tee e ee eeee 153,676.99 
Dividend to board and management............. «= seeececeee 241,692.90 
Pisvichevil tel SMATONOINCUG. ccoctcccccsaccescdsccase $$ steacneeses 625,000.00 
Unclaimed dividends ex. 1895-1896...........00005 tee eee eee sate 
viedaewune 952.12 


Transfer of profit for 1897-1898.............e.ee eee 


32,131,563.40 
The Management, 
THIEME, 
We herewith confirm the correctness of the balance sheet, according to the 
company’s books: Wm. Finck, Dr. Pemsel, Kaempf, Hugo von Maffei, Dr. 
Hammacher. 
Schedule of business results since the founding of the company: 
Legal Reserve 


Year of Premium Premium and Fund, Special Net 
Business. Income. Claim Reserve. and Profit Reserve. Profits. 
Marks. Marks. Marks. } Marks. 
TSROTSRD ivi ecct eens 1,951,521.30 415,216.37 8,722.88 64, 722.88 
PRE MNE vocaninaicacin eee i "966,246.27 902,742.02 47,951.59 92,578.03 
PRRBIORD oociccccccecs 2,788,773.43 1,138,638.70 75,134. nad 94,098.08 
REE soccer ccacinxns 4,140,679.55 1,601,078.95 142,812.77 152,320.48 
PERO ING Sees ccceewss 4, 515,049.32 1,939,677.68 241,724.53 202,635.47 
PAREN vans clciScciees 5, 093,962.26 2,363,779.79 387,297.28 263,484.03 
TRAREIMD fo oo caw te caees 5, 381, 606.89 2,378,370.66 542,483.93 286,186.13 
TSSTA1SBS cect ecwcee 7,320, 237.95 2,907,281.44 699,037.83 301,796.89 
ph Seer 483,501. 3,320,604.46 883,683.38 347,651.35 
WBE Sea cake vadecse 10, 496,228.24 3,647,430.76 1,059,844.32 375,099.54 
1890-1891 11,102,574.59 3,780,329.59 1,115,671.08 166,031.48 
1891-1892 .... 12'615,967.23 4,057,615.88 1,180,000. 184,501.28 
1892-1893 .. .. -14,644,611.71 4,896,441.87 1,220,000.00 240,689.72 
1893-1894 .. . - -17,616,577.87 6,220,336.90 1,500,000.00 470,591.34 
1894-1895 .. . .23,697,661.44 8,658,489.01 3,500,000.00 686,817.64 
1895-1896 .... 34,874,323.50 12,636,525.59 4,C00,000.00 1,183,727.22 
1896-1897 45,191,272.83 16,262,681.39 4,500,000.00 1,714,645.02 





It will be noted from the above statement that the Munich Reinsurance 
Company estimates its reserves on outstanding premiums at forty per 
cent of their premium income, or $2,327,179 reserve on fire premiums of 
$5,710,605. Fourteen other German companies hold an average of 84.04 per 
cent reserve, while the average for prominent American companies is 
about eighty-six per cent. The following figures show the percentage of 
losses paid to reinsurance reserve of American and English companies for 
1897, compared with the statement of the Munich (four marks counted for 
one dollar): 


Reinsurance Losses Percent- 

eserve. Paid. age. 
American® COMPANIES. «occ. sccccccccescicses $38,086,358 $21,717,370 57 
English companies ...........eeee- . 20,301,995 13 062, 881 64 
Munich Reinsurance Company 3,286,150 4,295,524 130 





On the fire business alone the statement shows that the Munich paid 
for the year ending June 30, 1897, $3,520,806 for losses, while its reserve 
was $2,327,179. As the Munich Reinsurance Company carries several 
millions of dollars of reinsurance upon American business, the figures 
given in the above statement will be scrutinized with interest by Ameri- 
can underwriters. 

The Munich is, we believe, the first purely reinsurance company that has 
applied for admission to do business in this country. With assets amount- 
ing to over $6,000,000, as shown above, it has been conducted with such 
energy and ability that its premium income was increased from $3,661,153 
in 1893 to $11,297,818 in 1897. The company reinsures all classes of busi- 
ness—fire, marine, life, accident, liability, surety, etc. 





McNall and His Examiners 
SUP&RINTENDENT MCNALL of Kansas is stumping the State for the 
Populist party. The Kansas City Journal says that he carries with him a 
Topeka ‘“‘bum,’’ who, when McNall says ‘‘my friends, have not your rates 
been reduced?’’ promptly jumps to his feet and replies: ‘“‘They have, 
thanks to your wise management of the insurance department.’’ The 
Journal states that this ‘‘bum’’ receives $2 a day and his expenses for 
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thus corroborating McNall’s statements. Referring to the examinations 
made by the Kansas examiners The Journal. says: 


And the end is not yet. McNall’s examiners are still on the turf. Every 
day brings additional information of their blackmailing operations. Be- 
fore the people of Kansas can rid themselves of the present insurance 
commissioner his examiners will have extorted at least $75,000 from the 
insurance companies. Not a cent of this money goes into the Kansas 
treasury. It is pure ‘‘velvet’’ for the insurance department. There is no 
record in McNall’s office of the work performed, the results obtaired or 
the fees collected. The only way the people of Kansas can become in- 
formed of the transactions is through dragging unwilling witnesses into 
court, where they are made to testify that they paid tribute to avoid the 
penalty of being thrust from the State. Why are the people of Kansas 
forced to this resort? Why has McNall been so secretive? What honest 
reason can he give for not keeping the records of his alleged examinations 
open to the public? 

And now what have been and will be the results of this wholesale ex- 
tortion? One of the results has been the driving from the State of a 
number of the strongest insurance companies in the world—companies 
that refused to pay tribute or forego their constitutional rights. Another 
result has been a substantial increase in the cost of farm insurance all 
over the State of Kansas. The $75,000 which goes to line the pockets of 
the officials of the insurance department must be made good by the people 
of Kansas. The raise was made on farm property because it is’a class of 
insurance that previously had been reduced very low, and it offered the 
best opportunity for a raise among all the classifications. It has resulted 
also in turning the eyes of every wild-cat company in the world upon the 
insurance field in Kansas. As the old and substantial companies are 
driven out their places will be taken by less responsible organizations, 
which do not object to paying back-door tribute in purchase of a thriving 
business. If Kansas is to continue her present policy of denying the in- 
surance companies a day in court; of making an administrative officer 
supreme and autocratic; of exacting one license payment for the State 
treasury and another license payment for the politicians, every safe and 
responsible insurance company will shake the dust of Kansas from its 
feet and leave the Kansas people a prey to despoilers. Already a number 
of the best fire and life companies have quit the State for business. Some 
were denied license because they refusd to pay tribute to the insurance 
department, and some left of their own accord when McNall commenced 
his operations. Kansas has come to the parting of the ways. She must 
repudiate McNall and McNallism or she must repudiate honesty, decency 
and fair dealing. 





Retirement of T. D. Belfield. 

Ir was announced yesterday that T. D. Belfield, joint resident manager 
at New York with J. J. Courtney for the Imperial Insurance Company of 
London, had retired from the service of the company. Mr. Belfield has 
inherited sufficient property to enable him to withdraw from business, 
and is now on his way to California. He has been connected with the 
Imperial for twenty years, rising from a junior clerkship, and has mani- 
fested marked ability throughout his career. New York underwriters 
will miss him, and the Imperial loses a valuable official. 








MERE MENTION. 


Life and Miscellaneous Insurance Notes. 
—Indiana has admitted the Maryland Casualty. 
—Des Moines has a Ladies’ Social Insurance Club. 
—Nebraska and Colorado may be entered by the New York Fire. 


—Tontine Surety Company organized at Detroit, with a capital of $50,000. 

—Hillmon case has again been postponed, this time until the November term. 

—Chicago plate-glass underwriters seem unable to get together so as to form a 
compact. 

—Ancient Order of Americans, of Little Rock, Ark., bas been denied admission 
to Texas. 

—E. G. Johnson, of Bay City, Mich., 
says Referee Reed. 


an agent of the Mutual Life, is guilty, 


—Indiana Life Insurance Company has elected Frederick J. Scholz its president. 
He is the present State Treasurer. 

—Catholic Knights of Ohio have had to change their insurance plan, and will 
in future assess members according to age. * 

—Mutual Life has appointed H. M. Rennie acting manager for Victoria, Aus- 
tralia, in place of Leslie E. Brown, resigned. 

—American Employees Life and Accident Insurance Company has been jncor- 
porated under the assessment laws at Cincinnati. 

—Semi-annual and quarterly payments of less than $5 will not hereafter be 
accepted by the accident branch of the 4%tna Life. 

—Application for a receiver for the Connecticut Indemnity has been dismissed, 
the association having made good its reserve fund. 

—Philadelphia representatives of plate-glass insurance companies are attempting 
to form a new compact, with fair chances of success. 

—An order has been asked for to set aside the appointment of L. C. Goodale as 
receiver for the National Fraternal Union, of Cincinnati. 

—Clarence E. Cook, having resigned as secretary and treasurer of the Security 
Trust and Life, has been succeeded by Edward S. Bartlett. 


—Bankers Union of the World, organized by Dr. E. S. Spinney, of Des Moines, 
has been incorporated under Nebraska laws with headquarters at Omaha. Iowa 
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authorities refused incorporation to the company, owing to the nearness of its 
name to other Iowa companies. 

—An accident policyholder of the Palatine died from the bite of a horsefly be- 
hind the ear, and the claim for £1000 was promptly paid. 

—Harry G. Parr will become field superintendent of the Franklin Life October 
1, having resigned a similar position with the Fidelity Mutual. 

—Kansas City “Journal” of Sept. 19 devotes a whole page to show that Webb 
McNall has not caused the slightest reduction in fire insurance rates. 

—Local fire insurance agents’ association of Colorado, Wyoming and New 
Mexico will hold their third annual meeting Oct. 3 and 4, at Denver. 

—Wallace Campbell, recently elected vice-president of the Northwestern Life 
Association, of Minneapolis, will take charge of the agency department. 

—With the taxes and fees received from insurance companies, Minnesota pro- 
poses to create a fund so as to provide its own insurance on State property. 

—J. R. West has connected himself with the Atlanta office of the Mutual Life 
as special agent. He formerly represented the Equitable at Richmond, Va. 

—Dr. Poels, physician-in-chief of the Belgian General Insurance Company, has 
issued a call for a congress of insurance physicians to be held in Brussels in 1899. 

—Colonial Mutual Life Association of Montreal is applying to the Dominion 
Government for permission to increase its authorized capital to one million 
dollars, 


—Franklin C. Elder, secretary of the Bankers Life, of New York, is to take 
charge of the stock, bond and investment department of C. Schumacher & Co., 
bankers, of New York. 


—Home Mutual Benefit Association, of South Bend, Ind., organized last Janu- 
ary to write accident and sick benefit business, is progressing favorably. Jacob 
D. Henderson is president. : 

—A strike of street railroad employees at Haverhill, Mass., has been precipi- 
tated by the action of the company in requiring its motormen and conductors to 
obtain bonds from the Fidelity and Deposit Company, of Baltimore. 


—Frank A. Beaumont has been appointed State agent for Texas of the Home 
Life, with headquarters at Fort Worth. Texas is in the Home’s Southwestern 
department, of which H. M. Leonard, of St. Louis, is general manager. 


—George A. Quimby, of Belfast, Me., resident agent of the Union Mutual Life, 
has formed a partnership with Charles H. Field, under the firm name of Field & 
Quimby, business of said firm being the transaction of fire and life insurance. 


—Dissatisfied policyholders of the National Life of Hartford met.in that city on 
Friday last, and, after much discussion, appointed a committee to wait on Insur- 
ance Commissioner Betts and obtain his advice as to the best course to pursue. 


—W. A. Higginbotham will remove from Richmond, Va., to Philadelphia to 
manage the Sun Life of Canada in the territory formerly operated by the State 
Insurance Company. Mr. Higginbotham did great work for the Sun in Virginia. 


—Controlling interest in the Merchants & Manufacturers Insurance Company 
of Baltimore has been purchased by New York parties. J. Ramsay Barry, secre- 
tary and general manager, conducted the negotiations and will remain with the 
company, although some changes in the directory are likely. 


—Judd & Geldert, Eastern managers of the Prudential, have just appointed 
Gurney S. Strong general agent at Syracuse. Mr. Strong is a well-known news- 
paper man with a wide acquaintance in his section of the State, and enters the 
life insurance field with a determination to rank high as a producer. 


—Lewis L. Haupt, president of the North American Life and Surety Company, 
of Philadelphia, died suddenly last week. Only a few weeks ago we announced 
the death of ‘Henry Malpas, treasurer of the same company. The business of the 
North American is in the nature of building loans backed up by endowment 
insurance. 


—The National Association of Personal Indemnity Underwriters has been 
formed for the purpose of bringing together managers of companies writing acci- 
dent and sick benefit insurance. A regular annual convention will be held at the 
Great Northern Hotel, Chicago, about Nov. 15. D. E. Thomas, of Bay City, 
Mich., is temporary chairman and W. H. Latta, of Indianapolis, is secretary. 


—At the recent State convention of the New York Good Templars the propo- 
sition was made that members of that order take insurance in the American Life 
Insurance Association of New York city, an association composed entirely of 
temperance people. Several of the leading country organizations have already 
voted to adopt the proposition. The order numbers about 20,000 in the State. 


—The Merchants Life Association of St. Louis for the year ending June 30th 
last, in comparison with the previous year, showed an increase in insurance in 
force of twenty-three per cent; in premium income, of forty-eight per cent, and 
in surplus, of twenty-five per cent. An examination of the association was re- 
cently made by the Insurance Department of Illinois, and the following indorse- 
ment given: ‘“‘We find the affairs of this association well managed and its ex- 
penses kept on an economical basis. Great care is observed in maintaining a 
perfect safeguard over its assets, and an honest endeavor is made to protect the 
several funds as provided for in their contracts with the members.” 


Fire Insurance Notes 
—Scottish Alliance has declared a half-yearly dividend of 3% per cent. 
—Marquette, Mich., is considering the formation of a local fire insurance com- 
pany. 
—St. Louis board has reduced rates on fireproof hotel buildings about 30 
per cent. z 


—Association of Fire Underwriters of Missouri held a two-days’ session at 
Kansas City last week and elected the following officers: Charles C. Martin, presi- 
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dent; John H. Carr, vice-president; A. C. Olds, secretary and treasurer, all of 
Kansas City, Mo. 

—Fire Insurance Company of the County of Philadelphia has been admitted to 
Indiana. 


—James Clunes, general manager of the London Assurance, is on his way to 
New York. 


—State Fire of Liverpool has appointed P. E. Morse foreign superintendent at 
the home office. 


—North American Fire of Boston has declared a semi-annual dividend of three 
per cent, payable October 1 


—Argument has been filed before the Iowa supreme court in the discriminating 
tax suit brought by foreign insurance companies, 


—Amos W. Ball has been elected secretary of the Columbia County Mutual 
Fire, of Chatham, N. Y., to succeed Myron E. Clark. 


—Directors of the Manchester Fire announce the usual interim dividend of 2s. 
per share, being at the rate of 10 per cent per annum. 


—Fire alarms in London during 1897 numbered 4411 Of these 911 were false 
alarms. Of the 3500 fires, 168 were classed as serious and 3332 as slight. 


—Northern Pacific Railway is charged with responsibility for the recent fire at 
Bismarck, N. D., and will be sued by the fire insurance companies interested. 


—Receiver of the Highland Mutual Fire, of Newburg, N. Y., has been author- 
ized to continue the employment of counsel and to pay said counsel $500 as 
retainer, 


—Special Agent Thomas Baker, Jr., of Fargo, N. D., has been nominated for 
the Legislature on the Republican ticket. He is connected with the Queen In- 
surance Company. 


—Canton, IIl., is still in the throes of a rate war. Dwellings are being written 
at 20 cents for five years and mercantile risks in proportion. Effingham, IIl., is 
also in a demoralized condition, 


—D. T. Devin, manager of the Western department of the Delaware and Re- 
liance insurance companies, has resigned on account of ill health, H. H. Whit- 
leck, assistant manager, will assume charge of the department. 


—National Fire of Baltimore and the Saginaw Valley F. & M. have been placed 
in the office of Mahlon D. Young & Co., of Philadelphia. This firm also repre- 
sents the Thuringia of Germany and the Firemens of Baltimore. 


—Thomas McFall is being prosecuted at Buffalo, N. Y., by the Federal authori- 
ties for soliciting fraudulent insurance business through the mails. John P. 
Slemmons, chief clerk in the Ohio department, is a witness for the Government. 


—At a meeting of the stockholders of the Alleghany Insurance Company of 
Pittsburg, held yesterday, the question of dissolving the corporation was consid- 
ered. The company was organized in 1859 and for some years past has transacted 
but a small business. 


—North British and Mercantile directors have appointed J. M. C. Johnston and 
W. F. Price joint sub-managers of the company’s fire department. J. Haggarty, 
formerly chief clerk for the Northern, has been appointed to succeed Mr. John 
ston as home fire superintendent. 


—In order to fill the vacancy caused by the death of Richard R. Paxson, of 
Doylestown, Pa., the Lahaska Insurance Company has elected Eastburn Reeder 
secretary and Watson F. Paxson treasurer. The last-named gentleman has also 
been elected secretary of the Doylestown Mutual. 


—Hearing of the injunction suit brought by the Connecticut Fire against Webb 
McNall has been postponed to the regular November term, by Judge Williams, at 
Topeka. The judge states that the case would have to be heard on its merits and 
that it would be better to await the regular term of court. 


—Seventy-four fire insurance companjes reporting to the Kentucky insurance 
department have been indicted by the grand jury of the Frankfort Circuit Court, 
charged with conspiring by intimidation to fix and control the rates of insurance 
in the city of Frankfort and the State of Kentucky. The Kentucky and Tennessee 
Board of Underwriters, through its officers, is also included in the indictment. 
The charges are brought under the Anti-combination laws. 








TOO LATE FOR CLASSIFICATION, 


—Atlanta Home is reported to have resigned from the Atlanta compact. 


—James Allan Cook, general manager of the State Fire, has arrived in New 
York from Liverpool. 


—Canadian Fire Underwriters Association have re-elected P. H. Sims, of 
Toronto, president; E. A. Lilly, Montreal, and H. M. Blackburn, Toronto, vice- 
presidents. 

—Bales & Hogsett, of Kansas City, have taken over the business of M. E. Law- 
rence, a prominent local agent, the latter gentleman having connected himself 
with the firm. 

—The receivers of the State Insurance Company of Philadelphia have issued a 
circular demanding the payment in full of outstanding premiums, and will decline 
to accept merely the earned premium. 

—Columbia Life Insurance Company is being organized at Indianapolis on the 
charter of the old Bank of Commerce, with a capital of between one and two hun- 
dred thousand dollars, by Charles E. Dark and E. B. Martindale. 
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Examination of the New England Mutual Accident Association. 


TuE following is the full text of the report of Examiner Brown, of the 
Massachusetts Insurance Department, on the affairs of the New England 
Mutual Accident Association of Boston, after a careful examination: 
COMMONWEALTH OF MASSACHUSETTS, 
Insurance Department, i 
° Boston, Sept. 27, 1898. 

The New England Mutual Accident Association was incorporated Feb. 29, 
1884, under Chap. 115 of the Public Statutes, and began to do business 
March 13 of the same year, with a capital of $500, divided into twenty 

* shares of $25 each. No dividends are paid on the shares, but each share- 
holder receives compensation for services rendered. 

The officers are A. P. Martin, president; F. J. Moore, secretary and 
clerk; S. S. Coats, treasurer; O. R. Maynard, assistant treasurer; J. A. 
Follett, medical director; B. H. Ticknor, second vice-president; W. R. 
Gray, H. H. Earl, W. A. Robinson, O. R. Maynard, directors. 

The income and disbursements for the year 1897 were checked up with 
the annual statement made to this department and found to be correct. 
Below is given the income and disbursements from Jan. 1, 1898, to Aug. 
23, 1898: 



















INCOME. 
Wes Nerants 1e0d .cccucucccucudeduscacatacuscauctencceees $16,979.85 
Annual dues ....cccccsscccccnccccccscsccccssscccsetbececcs 145. 
EXPeMSE FECEIPtS .....escececcreccccccccescccsccceeceeeees 83,264.51 
BUGRUIES SEC CIIID oe cca da deccscacsctontdncddedactehanacsus 71,404.04 
TSMNGRIN ce Ce cn cccevictcdees so eenuccumadescsacsectedvapeaes 593.06 
MGMIEUICONIOE. Ss odccccccdescscenvenuctstbeceestadetesecauenes 4,188.31 
BP QUE? sicvevcccceces aeukuwneae Eoecddadce cuaeeeancnteseoe 304.25 
MRCP CECOCCTTOECT CER EL CL COTE COTE CECT TET COTTE CETTE TCE CC Cr TT $176,879.02 
Batatice om dan yamvery © Whigs: cove cncccecceccuacesasecresncecaaceseuves 80,109.36 
: DiIsBURSEMENTS $256,988.38 
Pisaile> Ghats «nus cvdcivncenscheceamnatncnsecssvucasnaedaas 26,875.00 
Disability Cle <, cs ccctiss cose catecdedensdccceseacasans 56,629.74 
Advance payments returned.......ccccccsccsccccccccccece 1,796.90 
OINOSIGHIEE 0 0252005000 aces onnnds Suheweacekatecdtcsueseue 4,656.18 
CHiIBSIONS GEE (OCS. oie cee cpin cccdcccncocauncesscctccacee 4,604.59 
Commissions for collecting i. isi iic cic ccccccccsssccccces 4,849.52 
Commissions. Certincate [608 .cciccccccscctscecsescusacse 6,795.75 
Commissions, annual and quarterly............seeeeeeees 35,590.66 
Salary of managers and agents ........esceeeeseeeeeceees 4,458.31 
Compensation of officers and directors..........+eseeeee 6,620. 
CUE RIEe a5 avenicctucdcccaede cudevsccardanaccdcausecnsendas 10,569.82 
Memsent examiners 1668) cic ccsdcevickenccoacuescesceeuccs 3,563.43 
Taxes and fees ........ 9329.20 
OE ecccsieaceaeds 2,077.49 
Legal expenses ....... 2,750.97 
Printing and stationery 705.65 
Advertising .......... 1,562.40 
OREN Ee rece clevicccecuase 1,892.09 
Adjustment expenses . 4,456.66 
Traveling EXPENSES ....ccccccececcccecccccsccscssccrscvcce 896.64 
General ExPeNseS ...cceccccccccccccrccccccccccscsccccesces 3,505.51 
| a PS ACCEL EE CLE LEE LT TEC OT adiisaddesacadacducdie $188,186.51 
Balance August 23, 1898........cccccccccccccccccccesccssesccsccsccons aidacee 68,801.87 
Ledger assets: ASSETS 
Cost value of bonds owned.......cccccccccccccccscccveces $34,933.10 
Cash in emergency fund, State treasury.........-.sesee0- 228.25 
Balance due from agents.......scccccccccccecsescessccccs 9,033.86 
CEA Si CHMOE) caceicdeccceccercsteccnedeniacdccessqeenccede 7,121.13 
Cale tel Patel dois daccccccvnnecctictenesencedondncdqeetecess 19,014.52 
WENA, Suvac ducccnuacccusccdsebaddhecetentioneumernsnes $70,330.86 
Deduct balances due agents .....cccccccccccccccceccccece 1,528.99 
baer VCARER ASSECS® 6 oss ccecdcweccdvedcccvcccececescese $68,801.87 
Non-ledger assets: 
Due and accrued interest .......ccccccccccccccccccccececs $911.88 
Market value of bonds Over COSt .....seeceeeeeeeeeeeeees 1,413.40 
Due for FEiMSULAUCE 2. co cccccccccscccccasescccsscecsecesce 673.20 2. 998.48 
¥ Gross onesie Ta a cela $71,800.35 
ssets not admitted: 
Balances due from agents not secured by bond........ $5,055.71 
Special deposit, Missouri.........sseeeeeeeeeeeeeeeeeeeees 1,000. $6,065.71 
Total admitted assetS ....ccccccsccccccscccccccccccccccccscseccsccccers $65,744.64 
Capital stock .......ccccccccccccccscccccccccccccccccccoces $500.00 
Advance assessments .. 165.10 
Salaries accrued ....... 485.00 
Clerk hire accrued.........0+- 100.00 
WIRGNE caeccassececigepsecccccsscs 184.00 
Outstanding bills ..........ee- 200.00 
Wawa Gee (EOS. .occccseteccicacesuccddccdeucs ss ra erp 
Bitte Gan COMIESEE occ ccc cdaccctvcnd densstcevsdcccetecuseseces : $2,096.30 
Unpaid claims: : ; 
Disability claims in process of adjustment, 106, esti- 
mated ‘at $50 each..........0e-- Js eeeccecceccensensceees $5,300.00 
Mortuary claims in process of adjustment.............. 17,000.00 
Resisted mortuary claims where suit has been brought. 46,500.00 
Resisted mortuary claims where no suit has been 
_ brought Se ontario ong ors "agg 7 
Disability claims where suit has been brought.......... : 84,460.00 
Claim by agent in suit ..... een eeeeesescccceece vee ececccecscccscscscccccoecs foe 
Contingent liability on note indorsed by association 1,500.00 
WEAN, Oo ccccccac dance cosncds UNG sneer eer esren sn acasetaeMyecaaenures $88,806.30 


In addition, the company had notice of the death of a member in Janu- 
ary, 1898, but denies liability on ground that the death was from natural 
causes. No papers for making proof of death have been called for. 

It must be said in explanation of the above statement that not all the 
liabilities included therein are fixed and certain in amount, since they 
comprise resisted claims amounting to $61,500, being the face value of the 
policies without any reduction. In some of the cases it is alleged by the 
officers of the company that offers of settlement for much less than the 
face of the claim have been made by the plaintiffs and not accepted by the 
company. I found that the company had accumulated quite a mass of 
evidence against the validity of some of these claims, which points to the 
conclusion that the death of the insured was from disease or suicide, and 
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not accidental. The experience of all accident companies shows that 
claims of this kind are not unusual, and that the amount required to 
settle the resisted claims of a year is much less than the aggregate of 
the sums the plaintiffs originally demand. But, while this is true, and 
should be taken into account in considering the liabilities of an accident 
company where resisted claims are put in at their face value, I have not 
regarded it as my duty to assume the functions of a judicial tribunal or 
to anticipate the judgment of the courts. The final adjudication, legal or 
otherwise, of all claims now outstanding must be awaited, and until then 
it is impossible to give an exact statement of the liabilities of the: com- 
pany. 
MEMBERSHIP. 

The association had a membership on Dec. 31, 1897, of 13,930, and its 
a membership is 14,533. The amount of insurance in force is $87,- 

Section 14, Chapter 421, Act of 1890, provides for an emergency fund 
to be deposited with the State Treasurer, the amount to be enough to 
cover one mortuary or disability assessment upon the entire membership. 
This assessment amounts to $24,291, and is amply covered by the deposit 
with the State Treasurer. 

One full assessment, including the mortuary and expense element, 
amounts to between $55,000 and $60,000, and would allow the issuance of 
policies of $15,000, which is the maximum written by this association. 

There is a question, however, as to the wisdom of writing benefits of 
this amount, even though it reinsures a part of them. 

Attention was given to the association’s method of reporting and settling 
claims. In making the annual statement to this department Dec. 31, 1897, 
the officers failed to report 15 indemnity claims aggregating $596.14. These 
were all paid shortly after the first of the year. The officers explain that 
this was an oversight on the part of the clerk who made up the list. 

Each receipt for claims paid from Jan. 1, 1898, to date was checked with 
the amount charged off on the cash book and found to agree in every in- 
stance. 

Attention was also given to death claims alleged to have been settled 
for less than face value. 

The cause of much trouble in the settlement of claims is due no doubt 
in some instances to a misunderstanding of the contract and also to the 
carelessness of the agent in taking the application. 

To illustrate: A party holding a volicy with an accidental death benefit 
of $5000 met with an accident by burning which caused his death a few 
days later. On investigating the claim, the officers found that, instead of 
doing office work, as his application stated, he was attending to other 
duties, and was entitled to only $4000. This was the amount called for 
under that hazard, and it was so adjusted. 

Another policyholder was insured in a class the benefit for which was 
$2000. He was paid $1250, that being the indemnity for the class in which 
the deceased was occupied. 

Three other claims, face value of $15,000, were settled for $6100. One 
was a case of suicide; the other two the association claim died of disease. 

It would be hard to decide from the mass of correspondence filed with 
each case whether or not anything should be paid. 

Wo. H. BRowN, Examiner. 

The report shows that the examiner could find no flaw in the accounts 
of the association, as its statement made to the department for the year 
1897 was verified in every respect, and the statement of income and dis- 
bursements for the year 1898, up to August 23, indicates that the New 
England has met its just obligations with promptness. 

Coming to the statement of assets, it is worthy of notice that, compared 
with other mutual accident companies, the New England is exceptionally 
strong, possessing an abundance of funds so placed as to be easily and 
immediately converted into cash. The bonds owned by the association 
are all first-class municipal securities of the State of Massachusetts, and, 
while they cost $34,933, have a market value of $1413 additional. Such 
securities as these are a source of strength to any company. The exam- 
iner gives the association credit for $€5;745 of admitted assets, and follows 
the usual custom of the Massachusetts department in disallowing special 
deposits. Further, these admitted assets represent cash solely, no con- 
tingent assets being taken account of. 

Cash liabilities found by the examiner amount to but $2096.30, the other 
liabilities charged representing claims in process of adjustment or in suit. 
While the examiner finds unpaid claims in process of adjustment and 
resisted claims aggregating $84,460, he finds no approved claims due and 
unpaid. The examiner charges the association with the full liability 
under all resisted claims, although admitting that the amounts are not 
fixed and certain, and then says: 

I found that the company had accumulated quite a mass of evidence 
against the validity of some of these claims, which points to the conclu- 
sion that the death of the insured was from disease or suicide, and not 
accidental. The experience of all accident companies shows that claims of 
this kind have not been unusual, and that the amount reauired to settle 
the resisted claims of a year is much less than the aggregate of the sums 
the plaintiffs originally demand. . 

Some accident underwriters say that it is fair to assume that not more 
than one-half of the amount claimed in resisted cases will be ultimately 

aid. 

Membership statement shows a continuance of growth during the cur- 
rent year, the number of members being 14,533 on Aug. 23, as against 
13,930 Jan. 1. The deposit with the State Treasurer is conceded to be 
ample, although the reference to the maximum amount written relates to 
what was done in the past, rather than to the present. 

In the concluding paragraphs of the report the examiner assumes a 
somewhat judicial tone, appearing to think that the company was on trial, 
rather than being examined. Thus he says: “Attention was also given to 
death claims alleged to have been settled for less than face value.” Did 
the examiner allege that they were thus settled? As for the illustrations 
he cites, they are common to every accident company, and will continue to 
be so as long as accident insurance endures. A compromised claim need 
not necessarily reflect discredit 6n a company, for, as the examiner him- 
self says, “it would be hard to decide * * * whether or not anything 
should be paid.” ’ 

Summing up, the examination shows that the New England keeps its 
accounts in commendable style, has a choice lot of assets, pays its just 
claims, evinces a liberal spirit in dealing with claims which are not 
strictly covered by the policy contract, and is growing steadily in mem- 
bership. 
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Mercantile Hgencies. 


Figencp Wants. 











OLMES MERCANTILE AGENCY AND INSPECTION BUREAU, 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and Associations, and engaged only in furnishing them REPORTS, INVESTIGATIONS 
and INSPECTIONS in any part of the United States and Canada from reliab!e Attorneys- 
at-Law, and no pains or expense is spared to get reliable, prompt and satisfactory reports. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, No subscription fee required, Special trained Inspectors in my employ 
in all large cities. I have permission to refer to any of the many Companies for whom I 
now do business. Correspondence solicited. 


CHARLES B. HOLMES, Proprietor, 


Ectuarial. 


182 NASSAU S8T., NEW YORK, N. Y. 














AVID PARKS FACKLER, 


Ex-President Actuarial Society, 
CONSULTING ACTUARY, 
35 Nassau St., NEw York (Rooms 1404-5). Telephone, 5427 Cortlandt. 


Letters addressed—D. P. Fackler, Actuary, New York,—arrive promptly. 





—_— MENANDER DAWSON, 


CONSULTING ACTUARY. 
The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broapway, New York, N. Y. 








Onsurance Hccountants. 








S. E. STRICKLAND, C, P. A. JAMES McINTYRE. 
JOHN McINTYRE. ‘ 
te arias & McINTYRE, 


INSURANCE 
ACCOUNTANTS. 


FIRE, LIFE, ACCIDENT AND MARINE. 


45 PINE STREET, - - - - ‘NEW YORK. 








“* Weigh all things and hold fast to that which is good.”’ 


ANTED-—LIVE LIFE AGENTS EVERYWHERE 
to know that 
Is one of the few companies operating on a scientific, 


The ‘* intermediate ” ground, approximating the English system. 
Chicago Can, if need be, put -up the FULL LEGAL RESERVE on 


Guaranty every outstanding policy. 


Is not burdened with a mass of old post-mortem business. 
Fund Licensed in fifteen States. 
Life 


Society 


W. M. MICK, General Manager, 810 OLD CoLony BLpG., CuIcAGo, ILL. 


Get in on the ground floor and grow up with the Company. 
Send for sample circulars. 








Charter for Sale. 


OMPETENT AGENTS CAN SECURE EXCELLENT 
CONTRACTS with the EQUITABLE LIFE ASSURANCE 
SOCIETY of N. Y., to work in Boston and State of Massachusetts. Every 
possible facility—including birth-day cards, etc.—given to help to obtain 
business. Apply with reference. 


FREDERICK EVERILL, General Agent, 
EQUITABLE BLpG., BOSTON, MASS. 





ANTED—FIRST-CLASS COMPETENT INSUR- 
ance men, who can produce a good business, to represent the Security Mutual 
Life Association of Binghamton, New York, in Delaware, Maryland, Virginia and West 
Virginia, Liberal contracts will be made with reliable parties. 
THE J. V. McINTYRE COMPANY (Incorporated), 


Managers Southern Department 
No. 23 Warder Building, 
WasuincTon, D. C. 





ANTED — DISTRICT MANAGER FOR THE 
Eastern Shore of Maryland. An unexcelled territory. Good men who mean 
business are invited to investigate at my expense. 
HERBERT N. FELL, 
-Tue Mutuat Lire Insurance Co. of N, Y., 


Correspondence Confidential, Wilmington, Del. 





ANTED.—MEN OR WOMEN WELL UP IN 
Industrial Life Insurance; office or field work. Knowledge of 
Apply, stating references, to 
** INDUSTRIAL,” 
P. O. Box 1117, New York. 


French useful. 





ANTED—A RELIABLE, ENERGETIC AGENT 


to assist Local Agents in closing business and to write applications 
personally. Permanent employment with liberal contract to one competent 
to fill the position. First-class references required. 
Address, 
J. W. IREDELL, Jr., General Manager, 


PENN MuTUAL LIFE INs, Co., CINCINNATI. 





ANTED, IN INDIAN AND OKLAHOMA  TER- 


ritories, reliable, active agents to do special work in centres of immense ma- 
turing crops and cattle interests. Good chance for ladies and gentlemen to make money 


quick. Write 
N. S. ERNST, Manacer, 


EquiTaBLe Lirz AssuRANCE SOCIETY 
DENISON, TEXAS. 





WANTED_AGENTS IN COLORADO OR TEXAS— 


an ideal field for Summer or Winter—for the Kansas Mutual Life Insurance 
Co. The Kansas law requires deposit withthe State Treasurer of the full legal reserve, 
in addition to original deposit of $100,000, this being the most absolute security required 
by any State in the Union, without a single exception. 

This company’s business shows an increase of about 70 per cent thus far, in 1898, 
over the corresponding months of ’97. If you can write insurance at all, you can place 
the very attractive plans of the Kansas Mutual. Address, WM. PENN HOWLA D, 

General Agent for Texas and Colorado, Denver, Coto 





ANTED— COMPETENT AND EXPERIENCED 
Life insurance man for the wheat districts of Eastern Oregon. Best opportunity 
in six years. POND & McCANDLESS, 
State Managers, 
Mutuat Lirg Ins, Co. or NEw York, 
Oregonian Bldg., Portland, Ore. 











OR SALE—CONTROLLING INTEREST IN A SUC- 


cessful State Fire Mutual with a valuable Charter permitting policies to be written 
on the non-assessment plan. Is doing a State business, writing fire and tornado on both 


city and farm property. Is well advertised. Two years old. Now writing $25,000 cash 
premiums annually. No uospaid losses to assume. Price of interest, $5,000 cash. Address 
with references, 


"RF. 
513 Home Insurance BuiLpinc, CuHIcaGo. 





LIFE INCOME OF $1,000 A YEAR MAY BE 
SECURED BY A MEMBERSHIP. 


The Best Money Maker for Insurance and Building and Loan Agents 
and Fraternal Lodge Organizers, 


For terms and a free copy of THz ANNUITY ADVOCATE, address, 


THE GRAND FRATERNITY, 501! Girard Bidg., Philadelphia, Pa. 











September) 29, 1898] 
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Insurance Hdjusters, 








ESTABLISHED 1865, 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 


REFERENCES: 


Tne H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co.,. McKesson & Robbins, Dodge & Olcott. 


OFFICES : 


NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
.PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 


BALTIMORE, 12 South St 








Onsurance Lawyers 








D. GARRETT COMPANY, 
INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 


REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 
HEAD OFFICE: 29 LIBERTY STREET, NEW YORK. 


PHENIX 


OF BROOKLYN, N. Y. 








INSURANCE 
COMPANY 





NEW YORK OFFICE, 


4% CEDAR ST. 





VV ESTERN ASSURANCE COMPANY 


OF TORONTO. Incorporated 1851. 


HON. GEQ, A. COX, President. 
J. J. KENNY, Vice-President and Managing Director. 


UNITED STATES STATEMENT, JANUARY 4st, 1898. 





BOSE ES w cackcccecs Perr erriTeTcrrere er CC ee $1, 720,432.14 
SURPLUS IN UNITED STATES........-...-e00. wees 606,281,32 
WANTED. 


Special Agents to travel in New York, Pennsylvania, and in the Southern 
States; also a General Agent respectively for the following fields: Mary- 
land, West Virginia, Alabama, the Hudson River Valley, and Long Island, 


Experienced men may make desirable contracts with the Brooklyn Life. 


Address BROOKLYN LIFE INSURANCE COMPANY. 





SAFETY FUND INSURANCE. 


IAGARA FIRE INSURANCE CO. 


Or New York. 
Office, 135 and 137 BROADWAY. 





UNITED STATES BRANCH 


ALOISE FIRE INSURANCE COMPANY 
OF BASLE, SWITZERLAND. Organized 1863. 
Deposited with the Insurance EY of New York and with Trustees for the 
security of all American policyholders. $500,0U 


UNITED STATES TRUSTEES: pit Iselin, Jx., J. Pierpont Morgan, Jr. 
W. Emlen Roosevelt. 


WEED & KENNEDY, Managers, 29-31 Liberty Street, NEW YORK. 





cr $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents _ write one applicatior daily. For particulars, write 
“au FORREST, Secretary, 
NORTH AMERICAN ACCIDENT ASSOCIATION 
217 LA SALLE STREET, CHICAGO. 





ESTABLISHED 1853, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY, 


UNITED STATES DEPARTMENT, 41 and 43 Cedar Street, New York, N. Y. 
F, G. VOSS, Manager and Attorney. 





° Tic 
PROTECTIVE 


TEXTILE 


¢ | MUTUAL FIRE INS. CO’S, 


THOMAS H. WILSON, Pres. of Automatic. 
WILSON H. BROWN, Pres. of Protective. 
WM. JOHNSTON, Pres. of Textile. 

R. H. PATTON, Secretary, 351 and 358 Bullitt Building, Philadelphia, Pa, 


Long Distance Telephone Connection. 


ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805. 


Tue Oxvpest ScottTisH INSURANCE OFFICE. 
UNITED STATES HEAD OFFICE, 27-29 PINE STREET, Nu.X. Cle. 
STATEMENT, JANUARY 1st, 1898, 
DSS aa cnnc inca cnccccncewaqaqeducassaqccsesased gags qutinaedauen madineauaae $2,212,278.28 
PAP AG) Ce aa Sete Oe ee ate ea ae. 1, 179, 519.46 


NET SURPLUS IN THE UNITED STATES................... $1,032,758.77 
Cuares H, Post, U. S. Manager. N. A. McNett, Assistant U. S. Manager. 


AINE BENEFIT LIFE ASSOCIATION 


OF AUBURN, ME. (Chartered by special Act of the Legislature in 1885.) 
Reserve Fund on deposit with the State Treasurer “ Maine, #i 18,500.00. 
Paid Beneficiaries, - - - - 1,452,248.58. 
Reliable Agents cam secure good territory upon application to the Home Office. 


GEORGE C, WING, M. F. RICKER, N. W. HARRIS, 
President. Gen’l Manager. Sec’y and Treas, 











HE PREFERRED BANKERS LIFE ASSURANCE 
* COMPANY, OF DETROIT, MICH., : 
Wants capable, energetic men for general and special agents in Michigan, Iowa, Illinois, 


Wisconsin, and Indiana. Liberal contracts for good men. 


TRUMAN B. GOODSPEED, FRANK E. ROBSON, 
Secretary. President. 





ESTABLISHED 1847. 


ANADA LIFE ASSURANCE COMPANY 
HAMILTON, ONT. 








HEAD OFFICE, - 


Capital and Funds, over = = »s 
Annual Income, over - = = = 


$18,700,000 
2,950,000 


A. G. RAMSAY, President. 
W. T. RAMSAY, Superintendent. R. HILLS, Secretary, 
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Prominent Agents and Brokers. 


Prominent Hgents and Brokers at Chicago. 





== 





CHARLES TREDICK. ESTABLISHED 1869, W. C. Bennett. 
HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. : 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 


REPRESENTING 
ALEXANDRIA INSURANCE CO., Organized 1870. 
MT. VERNON F. INSURANCE CO., ‘ 1888, 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


35-37 Nassau St., New York, 





‘a PARMENTER, 
FIRE INSURANCE AGENT Anp BROKER 
298 MAIN ST., BUFFALO, N. Y. 


Surplus Lines, Agents and Correspondents Wanted. 





on & CO., GENERAL AGENTS OF 


The Commercial Fire Ins, Co, of Wilmington, Del. Excess Lines 


Solicited. 
4I1I AND 413 WALNUT ST., PHILADELPHIA, PA, 





OGSWELL & MURPHY, 
Nos. 6 and 8 WEsT CourT STREET, MEMPHIS, TENN. 


General Fire Insurance Agents, Brokers and Adjusters. 
Reliable Insurance written throughout the Southern States. Large lines 
solicited. 


REFERENCES—Menmpnis, Tenn. 
Memphis National Bank; First National Bank; Geo. Arnold Co., Wholesale Grocers ; 
W. N. Wilkerson & Co., Wholesale Druggists ; Orgill Bros. & Co., Wholesale Hardware, 


20 (_SENTURY Pouicigs 


LIFE -—ACCIDENT 
Organized 1868. 


” PACIFIC MUTUAL 


Or CaLiFornia. 
Pacific Mutual Building, 
SAN FRANCISCO. 
A. A. Mosuerr, Eastern Manager, 100 Broadway, New York. 








T 


Established 1876. 
T. H. WEBSTER. E. N. Winey. C. P, JENNINGS, 
EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La SALLe STREET, CHICAGO 


A. W. BECKER. 


Illinois State Agents Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 





OLGER DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La Satie Street, CHICAGO. 


Representing Liverpool and London and Globe Insurance Co., England, United Firemens 
Insurance Co., Philadelphia, New England Mutual Life Insurance Co., Boston, Mass. 


Over 25 years experience in the theory and practice of insurance in all its branches, 
Your patronage invited, 





T. MARSHALL & CO., FIRE 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. 
large lines on all classes of insurable property. 


INSURANCE, 


Facilities for placing 





ILSON & MAYER, 
286 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS, 


Western Agents for the Commercial Fire Insurance Company of Wilmington, Delaware 
Surplus Lines and Special Hazards placed in Standard Stock Companies. 
CoRRESPONDENCE SOLICITED. 





Gro. W. Montcomery. M. L. C. Funxnouser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill, Agents for American Ins, 

Co., Newark; Firemens Ins. Co., Newark ; Concordia Fire Ins, Co., Milwaukee ; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 





FIRE INSURANCE, 
Room 501, 230 La Salle Street, Chicaga, 
Special facilities for placing large lines. 


T J. BROWNE, 





JOHN NAGHTEN, 


OHN NAGHTEN & CO., 


FIRE INSURANCE, 
181 LA SALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN. 


Established 1863. 








Ordinary and Industrial 
Profit-Sharing 
Life Insurance Policies, 


$80,000 to $18. 
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AGENTS WANTED, 


THE PRUDENTIAL 


Ins. Co. of America. 








Home Orricze: NEWARK, N. J. Joun F. Drypen, President. 


FOUNDED 1825, 


AW UNION AND CROWN FIRE AND 
LIFE INS. CO. OF LONDON. 


Head Office in U. S.: 54 William Street, New York City. 
HALL & HENSHAW, U. S. Managers. 


Western Dept.: GOODWIN, HALL & HENSHAW 171 La Salle St., Chicago, III. 


U. S. Assets, $594,812.50. Net Surplus, $590,396.61. 


Correspondence solicited for lines on all leading Mercantile and Manufac- 
turing Risks throughout the United States, 





UNITED STATES BRANCH OF THE 


LLIANCE ASSURANCE COMPANY 
OF LONDON. Established 1824. 


Deposited with the Insurance Department of New York, and in hands of Trustees for 
the security of all American policyholders, $500,000. 

ITED STATES TRUSTEES: August Belmont, Esq., of Messrs. August 
Belmont & Co., New York. William A. Read, Esq , of Messrs. Vermilye & Co., New York, 
John I. Waterbury, Esq.. President Manhattan Trust Co., New York. 

New York Bankers: Messrs. AUGUST BELMONT & CO. 
WEED & KENNEDY, Managers, 29-31 Liberty Street, NEW YORK. 








HE McGILLIARD AGENCY CO.,, 
GENERAL AGENTS FOR THE UNITED STATES OF : 
THE INDIANA, THE VERNON, AND THE FORT WAYNE 
INSURANCE CO’S OF INDIANA 


ADDRESS, 
Nos, 145 and 147 East Market Street, Indianapolis, Ind, 
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“Insungnce Company 


prema OF MANGHE STE RVENGLAND, amma 


Assets in United States 


$2,851,544.71 
Net Surplus Pa 


929,425.84 
Writing Large Lines on Desirable Business. 
Applications for Agencies or Information should be addressed 
For Eastern and Middle States, 
WILLIAM WOOD, Manager. 


WILLIAM M. BALLARD, Branch Secretary. 
21 Nassau Street (Equitable Building), New York, 


For Western States, 
GEORGE M. FISHER, Manager, 


205 La Salle Street, Chicago, Ill, 
For Southern States, 

FINLEY & JANVIER, Managers, 
308 Camp Street, «© New Orleans, La. 
For Pacific Coast, 
CHARLES A. LATON, Manager, 


439 California Street, San Francisco, Cal, 





‘The Leading Fire Insurance Company of America.” 


Incorporated 1819. 


Cash Capital 
Cash Assets 12,089,089.98 
3,655,370.62 
4,433,719.36 
81,125,621.50 


Net Surplus 
Losses Paid in 79 Years 


WM. B. CLARK, President. 
W. H. KING, Secretary. E, O. WEEKS, Vice-Pres. 


A. C. ADAMS, 


HENRY E. REES, } Assistant Secretariec_ 


WESTERN BRANCH, 
413 Vine St., Cincinnati, O. 


NORTHWESTERN BRANCH, 


Omaha, Neb. 
PACIFIC BRANCH, 


San Francisco, Cal. 


INLAND MARINE 
DEPARTMENT, 


KEELER & GALLAGHER, 

General Agents, 
WM.. H. WYMAN, Gen’l Agent. 
W. P. HARFORD, Ass’t Gen’l Agent. 


; BOARDMAN & SPENCER, ; General 


Agents. 
CHICAGO, ILLS., 145 LaSalle St. 
NEW YORK, 52 William St. 
BOSTON, 12 Central St. 
PHILADELPHIA, 229 Walnut St. 
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CHARTERED 1874, 
The Oldest New York Company in its Line, 


$512,862.52 


) 
%) \ aa = 7 pli «§=6 Assets, - = - - 
; : 263,122.37 


5 Carirac ano Net Sunptus, - 


tien 


Evcense H. Winstow 
Danrgt D, WHITNEY 
S. Wa. Burton 
Cuas. F. Pocecs, Gen. Agt.. 
HICAGO 


TL ANNI ee ems No. 164 La Salle St. 








"~ JISSOGIATED “yt + 
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~~. FIRE INSURANCE CO. 
BRANCH OFFICE 
Manufacturers Building 45 William Street, 
Brooklyn, City of New York Manhattan, City of New gork 


TELEPHONE, BRooKLYN 30—CortTLanpr 7(8 


HOME OFFICE 


JAMES T, HOILE, President 
CHAS. E, TEALE, Vice-Pres’t 


D. R. MORSE, Treasurer 
W. D. JENCKES, Secretary j 


eo 





CATALOGUE OF 


INSURANCE PUBLICATIONS, 
Sent on receipt of five cents in stamps. 
THE SPECTATOR COMPANY, 
95 William Street, NEW YORK 





¥ LANG FRICIALS & EMPLOYES' 


ACCIDENTA SSOCIATION 
INDIANAPOLIS, IND- 
WE PAY AGENTS TO REPRESENT eee 


NOT TALK 





A SUCCESSFUL WESTERN COMPANY. 


Bato e)(o ms Mar 


BANKERS LIFE 


HOME OFFICE, LINCOLN, NEBRASKA. 


EVERY POLICY SECURED BY A DEPOSIT WITH THE STATE OF NEBRASKA. 


IF YOU WANT A GOOD AGENCY WRITE 


W. C. WILSON, Secretary. 
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MUTUAL RESERVE 
LIFE ASSOCIATION, 


(INCORPORATED.) 


FREDERICK A. BURNHAM, President. 





GOOD WORK AT HONEST COST; 


TRUE ECONOMY AND NOT 
ITS SHADOW. 











UND 





STEADY AND 
SUBSTANTIAL GROWTH. 




















SEVENTEENTH ANNUAL STATEMENT. 


New Business Received in 1897, Over $71,000,000. 
Cash Income During 1897, Over $6,000,000. 
Death Claims Paid Since Organization, Over $32,000,000. 


The Association closes the year with more paid-for business than ever before in its history. 

The Association closes the year with a more efficient agency organization than ever before in its history. 

The Association closes the year With a larger premium income than ever before in its history. 

The Association closes the year with its business on a better foundation for the future than ever before in its history. 


THE RECORD OF THE YEAR 1897. 


INCOME. 


The income from all sources during the year 1897, was 
$6,081,309.87, against $5,858,476.97 in 1896, an increase of 
$222,832.90, making the total increase for the two years, 1896 
and 1897, $506,028.31. 


DISBURSEMENTS. 


The total disbursements of the year have amounted to 
$5,963,082.87, the total payment to policyholders being 
$4,162,603.48, an increase for the year in return to policy- 
holders over 1896 of $173,278.02. 


ASSETS. 


The excess of cash income over cash disbursements of 
$118.227 has been added to the cash and invested assets. 


LIABILITIES. 


Included in the liabilities as reported the current year, as 
last year, is every loss of which the Association had any notice 
whatever, thus embracing a very considerable sum of losses of 
which no item of proof has been received. As stated, how- 
ever, every such dollar to the last report received has been 





included. There has also been added to the item of liabilities 
the sum of $216,353.05 to cover depreciation, if any, that 
there may be in values. 


BUSINESS RECEIVED AND WRITTEN. 


The business submitted from the agency force during 1897 
exceeded that received from the same source in 1896, amount- 
ing as it does to $71,525,755. «A somewhat larger percentage 
of rejections, postponements and cases held under investi- 
gation is, however, shown this year than before, ‘but the 
business actually written shows the large sum of $56,234,785, 
of which neary ninety-two per cent is on the new Five-Year 
Combination Option Plan, thus giving a much larger premium 
revenue for the future than the business actually written in 
any previous year in the Association’s history. 


DEATH CLAIMS. 


The death claims paid in 1897 amounted to $4,060,479.14, 
against $3,967,083.94 in 1896, an increase of nearly $100,000. 
In addition to this, there has been paid in disability claims 
the sum of $11,604.31. There has been paid in death claims 
over $225 for every $100 of expenses. 


Gentlemen Required as Representatives. Bond Necessary. Apply to 


GENERAL MANAGER, MUTUAL RESERVE BUILDING, NEW YORK CITY, 






